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WAR BUREAU ASKS 
DETAILS OF COMPLAINT 


Acting Commissioner Says Bureau 
Forwards Policies Within 24 Hours 
of Check’s Receipt 








ANSWERS NEW YORK MERCHANTS 
Regrets That There Has Been Any 
Dissatisfaction From Shippers 
Regarding Bureau 

Complaint made by members of The 
Merchants’ Association of the delay in 
issuing war risk insurance policies was 
recently called by The Merchants’ As- 
sociation to the attention of the Bureau 
of War Risk Insurance of the Treasury 


Department. In replying to the com- 


plaint Mr. William C. Rader, acting 
commissioner of the Marine and Sea- 
men’s Division of the Bureau, writes 
as follows: 

“Yours of recent date, addressed to 
Director De Lanoy, has been handed to 
me for acknowledgment, and in reply 
would advise that we regret to note 
that there has been any dissatisfaction 
in the operation of this Bureau on the 
part of shippers. 

“Referring to the last sentence of 
the first paragraph of your letter, stat- 
ing that the Bureau certificates are not 
available until a week or ten days after 
the steamer sails, we would state that 
except in cases where a risk has been 
bound provisionally, and we are await- 
ing final closing particulars from the 
assured or broker for the proper issu- 
ance of the policy, the Bureau has made 
it a point to forward the policy within 
twenty-four hours after application and 
certified check have been received. 

Anxious to Investigate 

“If, however, you have any specific 

case where there has been unusual de 


lay, and you will be good enough to 
give us the full particulars thereof, as 
well as of any other cases of unusual 
delay, we shall be very glad to look 
into the matter and consider any sug- 
gestions you may have to make that 
will aid the Bureau’s endeavor to ren- 
der every possible assistance to mer- 
chant shippers within the limits of our 
regulations.” 
































Conflagration Proof 


THE HOME 


INSURANCE COMPANY 


NEW YORK 


ELBRIDGE G. SNOW, President 





Sixty-five-Year Record for Fair Dealing and 
Prompt Adjustment and Payment of Losses 





FIRE AND ALLIED BRANCHES OF INSURANCE 


Fire, Lightning, Automobile, Commissions, Explosion, 
Hail, Marine (Inland and Ocean), Parcel Post, Profits, Regis- 
tered Mail, Rents, Rental Values, Sprinkler Leakage, Tourists’ 
Baggage, Use and Occupancy, Windstorm, Full War Cover. 


STRENGTH REPUTATION SERVICE 
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The Insurance Policies 
of Freedom 





North British & Mercantile Ins. Co., 76 William St., N. Y. 
































SPRINGFIELD 


Fire & Marine Insurance Co. 
Cash Capital $2,500,000.00 


HE SPRINGFIELD for two-thirds of a century has 
I transacted business solely under its own corporate 
name, without annexes, underwriting agencies or 
subsidiary companies. An agent of the SPRINGFIELD is 
not a half, a quarter or any other fraction of an agent, but 
is vested with the rights and dignity of an undivided repre- 
sentative of an undivided and independent company. e 
SPRINGFIELD stands today pre-eminent among American 
fire insurance companies. 


SPRINGFIELD MASSACHUSETTS 

















MEET IN CANADA 


Interesting Papers Read By Arthur 
Hunter, Percy H. Evans, F. H. 
Johnston and Others 


TUBERCULOSIS AND DISABILITY 


Suggestion for porn from Market to 
Amortized Valuation for Avoiding 
Abnormal Fluctuations 


The Actuarial Society of America met 
this week in Montreal as guests of the 
Sun Life. Among those who read pa- 
pers were Fredcrick H. Johnston, “Val- 
uation of Bond Holdings of a Life In- 
surance Company”; Arthur Hunter, “An 
Analysis of Claims for Total and Per- 
manent Disability Benefits’; and P. H 
Evans, “Note on Mortality by Habits 
Representation.” 


Mr. Hunter’s Summing Up 


“The outstanding feature of the tables 
of causes of disability is the high pro- 
portion of disability from tuberculosis,” 
said Mr. Hunter. “This must be expected 
at the young ages. In general it may be 
said that the companies are declining to 
S1ant disability benefits of the present 
liberal type to young men who are un- 
derweight and have a family record of 
tuberculosis; or, in some instances, to 
ycung men who are very light weight 
even though they do not have a family 
~ecord of tuberculosie. 


“With regard to insanity, thé com- 
panies are generally following the prac- 
tice of not granting disability benefits 
to applicants who have shown any men- 
tal weakness in the past, or to those 
with a strong family taint of insanity. 
On account of the much longer period 
over which disability annuities are pay- 
able in the case of insanity than of tu- 
berculosis, the former is the more seri- 
ous condition. 


“It is evident from an analysis of the 
causes of disability that such eects 
of syphilis as locomotor ataxia and pa- 
~esis have caused a distinctly larger 
percentage of claims in some companies 
than in others. The lesson seems to 
be that there is a distinct increase in 
the hazard and in the cost of disability 
benefits when applicants with a history 
of syphilis are granted such benefits. 


Eye Impairment 


“Unfortunately, the causes of disabil- 
ity do not enable us to answer some 
questions which are brought up at the 
present time. For example, is there a 
distinct increase in the risk on account 
of one of the applicant's eyes having 
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been lost, or seriously impaired? Is 
there a marked increase in the acci- 
dent rate as the result of loss of one 
leg, so that disability benefits cannot 
be granted at normal vates to appli- 
cants so maimed? These questions 
cannot probably be answered until one 
or more companies have taken suffici- 
ent of such risks to find by experience 
the additional cost, if any, of the dis- 
ability benefits.” 

In his paper on “Valuation of Bond 
Holdings,’ Mr. Johnston proposes to 
use for bonds purchased prior to 1917 
the market value as of the end of 1917, 
and later valuations by the amortization 
method, thus substituting the value in 
1917 of bonds already held in place of 
the cost price. In this way a change 
from market to amortized valuation 
would involve no abnormal fluctuation. 
Thus, the paper is a suggestion of a 
method of avoiding the confusion of a 
change from one plan to another. 

He said in part: 

“The amortization method avoids 
some of the difficulties of fluctuating 
values, but the statutory provision per- 
mitting the use of this method goes 
back to the original cost and the chang- 
ing over to its use would cause an ab- 
normal condition in the case of any 
company heretofore using the so-called 
market value basis. 

“At the end of 1917 there was a dif- 
ference of 71 points between the amor- 
tized values and the market values, so 
that in the case of a company changing 
its basis its apparent progress would be 
a distortion of the facts. It would seem, 
therefore, that to meet the situation a 
system which would cause less disturb- 
ance should be devised. Such system 
should also be one which will obviate 
the necessity of any future adjustment. 

“Incidental to the subject and as an 
aid in working out a concrete case which 
will be given later the following table 
has been prepared. This table shows 
a proportion of bonds which mature in 
each decade in the present century: 


i 8 Serer 16.07 
PEUMEOED a5 ei bie ween 44.43 
EEPENED ccecvcesnns 8.35 
SOURED Sccsicwue das 19.54 
Es 10.45 
| 2.96 
rere 21 
EORUEOEO cc canewaaws 1.16 
1990 and after ...... 5.83 

100.00 


“The average time to maturity is 
slightly under twenty years. 

The Precedent at End of 1914 

“In considering a possible solution to 
the whole question there are two cir- 
cumstances to be remembered: 

“First, that a precedent was created 
at the end of 1914, at which time the 
Stock Exchange was closed and the 
values authorized were as of June 30 
of that year, and again at the end of 
1917, though the Stock Exchange was 
not closed, the National Convention of 
Insurance Commissioners ‘recognized 
the probability that the participation of 
the United States in the world war 
would affect the bond and stock mar- 
kets to such an extent that market 
quotations on any fixed date would not 
represent the real values on standard 
securities.’ A committee appointed for 
the purpose decided ‘to prepare the 
values by adding together the market 
values as of November 1, 1916, Febru- 
ary 1, May 1, August 1 and November 
1, 1917, and dividing them by five en- 
ter the results in the book as the prop- 
er values to be allowed as of Decem- 
ber 31, 1917.’ 

“Second, the legal provisions in some 
states permitting the use of the amor- 
tization method. The following states 
have such a provision: California, Con- 
necticut, Massachusetts, New Jersey, 
New York. Oregon, Pennsylvania, Wis- 
consin. This provision is substantially 
the same in each state and describes 
the method of amortization, using the 
purchase price if not in excess of the 
then market value as a starting point, 
and also excludes any bonds in default 
as to principal or interest. With the 
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exception of Connecticut the section of 
the law on this subject also provides 
that a corporation may return such 
bonds at their market value or their 
book value, but in no event at an ag- 
gregate value exceeding the aggregate 
of the values calculated according to 
the rule prescribed. 
Falls Short 

“The statutory provision for amorti- 
zation supplies a sound principle for 
ascertaining the values, but falls short 
of meeting the present condition by 
fixing the purchase price as the initial 
amortization value, and hence involv- 
ing a violent change in going from the 
market value basis. It supplies, how- 
ever, a hint which is helpful in the pro- 
viso that book of market values may be 
used if not in excess of amortized val- 
ues. The proposition which suggests 
itself is to find a set of values (which 
might be called ‘amortized market vai- 
ues of 1917’) following the principle of 
amortization but avoiding any shock by 
taking some other starting point than 


the original purchase price. The log- 
ical starting point would obviously be 
the values used at the end of 1917. 
The result would be a set of 
values thereafter free from any abnor- 
mal fluctuations and always well with- 
in the statutory amortized values. This 
method would also have the further ad- 
vantage that the amortized market val- 
ue of a bond purchased prior to the 
end of 1917 would be the same at the 
same point of time by whatever com- 
pany it was held; whereas, under the 
regular amortization plan it has differ- 
ent values at the same point of time 
according to its original cost. Of nec- 
essity all new purchases would have to 
be amortized from cost value. As con- 
crete examples of this proposition two 
cases have been worked out. One ofa 
bond bought at a premium and one 
bought at a discount, having about 
eighteen years to run, which is slightly 
less than the average time to maturity 
of present bond holdings as shown eav- 
lier in this paper. 
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Low Mortality Rate 
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“The bond purchased at a premium 
was a 5 per cent. bond, maturing Janu- 
ary 1, 1987, for which $1,086 was paia 
in 1910. Its regular amortized value on 
December 31, 1917, was $1,071, while 
its market value by the five-point meth- 
od was $920, and its quoted value was 
$820. 

“The bond purchased at a discount 
was a 4 per cent. bond maturing Octo- 
ber 1, 1936, for which $843 was paid in 
1908. Its regular amortized value on 
December 31, 1917, was $881, while its 
market value by the five-point method 
was $730, and its quoted value was 
$610.” 

Effect of Alcohol 

In his paper on “Note on Mortality 
by Habits Representation,’ Mr. Evans 
adds another investigation on the ques- 
tion of the effect of alcohol. The pol- 
icies were divided into four groups, 
classified according to the use of ai- 
cohol. Mr. Evans took note in speak- 
ing of the results that there was a 
tendency of those who drink a con- 
siderable amount to underestimate the 
amount of alcohol used with the result 
that undoubtedly many really heavy 
drinkers would be included with the 
class of moderate drinkers. The re- 
Sults are in accordance with the re- 
sults in previous experience of vari- 
ous companies, namely, that the total 
abstainer class showed the lowest mor- 
tality and the mortality increased with 
the amount of alcohol taken. 

The four groups that Mr. Evans made 
were: 

1—Total abstainerzs. 

2—Moderate drinkers, in which was 
included those who did not exceed An- 
stie’s limit of 114 ounces of alcohol a 
day. 

3—Regular beer drinkers which in- 
cluded those taking four or more glass- 
es in any one day or a daily use of 
one or more. 

4—Regular spirit drinkers. 

The results found for the different 
classes were by the standard of the 
“Medico-Actuarial Table of Mortality” 
and were found to be 833/10 per cent. 
for total abstainers, 97-2/10 per cent. 
for group 2, 111-3/10 per cent. for group 
3, and 128-9/10 for group 4. 





DR. DUBLIN GOES TO ITALY 





Statistician of Metropolitan Life Ac- 
companies Red Cross Misslon 
Which Will Spend $12,000,000 





Louis L. Dublin,. Ph.D., statistician 
of the Metropolitan Life, has been se- 
lected to accompany the Red Cross 
Mission to Italy. It is a very high 
honor, for the Commission is one of 
the highest importance which may in- 
volve the expenditure of twelve mil- 
lions of dollars. 

At the request of the Royal Italian 
tovernment, the American Red Cross 
has organized a Commission of Amer- 
ican physicians and public health work- 
ers for service in Italy. Primarily, the 
work of the Commission is to further 
the organization of public health work 
throughout the kingdom. The Commis- 
sion will co-operate with the Royal 
Government and with the various pub- 
lic health societies and associations 
and hospitals and other institutions 
that are now at work in the various 
centers of Italy. Much emphasis will 
be laid upon the prevention and con- 
trol of tuberculosis, infant mortality 
and child hygiene. A well equipped 
department of publicity will spread far 
and wide well-written health pamph- 
lets. Publicity will also be developed 
through the local newspapers. Motion 
pictures giving health lessons will be 
shown in all the important commun- 
ities. The Commission has a large 
staff of American physicians and 
nurses, who will add to their number 
when they arrive on the other side. 
Schools of nursing will be established 
to increase the number of effective 
volunteer workers for both general 
public health work and for hospital 
service. 
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Stewart Anderson 
With Mutual Life 


EDITOR BACK IN INSURANCE 





Will Be Assistant to Dr. Jackson, 
Head of Company’s Literary 
Department 





Stewart Anderson, one of the most 
capable and brilliant insurance editors 
in the country, has been appointed 
assistant to Dr. Jacob A. Jackson, head 
of the literary department of the Mu- 
tual Life. This department has for 
years turned out agency matter of un- 
usual value, some of it having had a 
very wide circulation not only with 
agents of the Mutual but with agents 
of all companies. The department also 
edits “Points,” a paper which has al- 


STEWART ANDERSON 


ways treated life insurance questions 
from a broad viewpoint, and which con- 
tains articles which have frequently 
been quoted in the insurance press. 
Mr. Anderson who is an unusually 
intelligent student of insurance and 
writes with a polish and conviction 
which have made his work distinctive, 
became generally known to the life in- 
surance fraternity as the editor of 
“The Radiator,” published by the Mas- 
sachusetts Mutual Life, one of the best 
publications in the entire insurance 
business. Not only able to write him- 
self Mr. Anderson had the rare ability 
of making insurance men write, too. 
He resigned from the Massachusetts 
Mutual to go with the Sheldon School 
of Salesmanship in Massachusetts, but 
he had been in the life insurance at- 


mosphere so long and cared so much 
for it that he could not be happy in 
other lines of work. 

Mr. Anderson has had an unusually 
interesting career, is versatile, speaks 
well on the platform and makes friends 
with those with whom he comes int9 
contact. 





ELECT BISHOP PRESIDENT 

Mayor Littleton, of Chattanooga, 
welcomed the members of the Volun- 
teer Life’s $100,000 Club at the meet- 
ing of that body last week. The In- 
surance Commissioner also spoke.  T. 
R. Durham was toastmaster at the 
banquet. J. W. Bishop was elected 
president; W. R. Ellis, of Houston, 
Tex., vice-president. 








LIFE INSURANCE SALESMANSHIP 





@ Your agents should read the 1918 Life Insurance 
Salesmanship Edition of The Eastern Underwriter 
containing practical sales experiences told by the 
agents who had same. We have a limited supply of this 
edition on hand for distribution. Orders for same will 
be promptly filled while they last at 25 cents a copy. 


THE 


EASTERN UNDERWRITER CO. 
105 William Street, NEW YORK 























CAN’T STOP WOMAN’S CHECKS 


Hard For War Risk Insurance Bureau 
To Catch Up With Its 
Work 


In discussing the tremendous demands 
made in the War Risk Bureau which 
would necessitate impossibly super- 
human energies “to catch up,” Repre- 
sentative Gillett, speaking in Congress 
a few days ago, said: 

“Only within a few days a letter was 
brought to my attention where a wom- 
an said that she had written to the Wa 
Risk Insurance Bureau half a dozen 
times trying to get the:n to stop send- 
ing her checks which did not belong to 
her. She had applied for an allotment 
under her own name, giving her full 
name, and her husband, a soldier, had 


applied for her allotment, giving sim- 
ply her initials. She had put her res- 


idence in one place with her father-in- 


law, and he had put it in another, and 
consequently every month she got a 
check for the amount her husband 
asked for and another check for the al- 
lotment she asked for. Every month 
she sent back one of the checks, and 
asked them to stop sending her this ex- 
tra check. But no; they kept sending 
her two checks every month. She can 
not stop them. I do not suppose the 
Government will have to pay the checks, 
for fortunately this woman is unusually 
honest and will not allow even the Gov- 
ernment to force upon her money which 
does not belong to her.” 


Clinton C. White, secretary of the 
Puritan Life, has been appointed chair- 
man of the Providence, R. L, Industrial 
Committee in the next Liberty Loan 
drive and is devoting most of his time 
to the creating of an organization suffi- 
cient to personally reach the 890,000 
employees in sundry Providence in 
dustries. 
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Because of absolute protection, low 
premiums, annual dividends, grace 
period, disability provisions, termina- 
tion refunds, incontestability clause, 
special certificates for employees, 
privilege of naming beneficiary, good 
commissions, and the Company’s 
great experience in dealing with 
millions of workers in forty years 


Send for Particulars of Policy 


=%)) PRUDENTIAL 
INSURANCE CO. OF AMERICA 


Incorporated Under the Laws of the State of New Jersey 


THE 


Home Office: NEWARK, N. J. 

















War Risk Bureau Has 
Sent 6,500,000 Checks 


MILLION A MONTH GOING OUT 


Paying More Than 5,000 Monthly Com- 
pensation Checks—13,000 Employes 
in Bureau Now 





Washington, D. C., Oct. 7 Although 
no ceremonies were held to commem- 
orate the event, the Treasury Depart- 
ment this week took cognizance of the 
fact that the Bureau of War Risk In- 
surance had completed its first year of 
work, the war risk insurance act hav- 
ing been signed by the President on 
October 6, 1917. 

In a statement issued, calling atten- 
tion to the completion of the year, Sec- 
retary of the Treasury McAdoo gave 
the following summary of the work 
which has been accomplished 


during 
the past twelve months: 


“The administration of the Act by 
the Treasury Department through the 
Bureau of War Risk Insurance during 
the past year constitutés one of the 
big war tasks of the Government, 

“In the twelve months just ending 
the Bureau has mailed more than six 
and one half million checks in payment 
of allowances and allotments represent- 
ing a total disbursement of almost 
$200,000,000 for the cave and mainte- 
nance of the families and dependents 0? 
our fighting men 

“These wise and just provisions 
reach to every corner of the land. Ap- 
proximately one million checks a 
month are now being mailed regularly 
to maintain this protection R 

“The Act also provides that liberal 
compensation benefits, without cost to 
the soldier, shall be paid for death or 
disability incurred in the line of duty, 
and in addition that every man wear- 
ing the uniform, who desires to provide 
additional protection for his loved ones, 


may take out not lees than $1,009 no 


more than $10,000 of Unele Sam’s in- 
surance against death and total per 
manent disability. In the year past 
the Bureau has written nearly thirty- 
five billion dollars of this insurance or 
approximately as much ordinary life in- 
surance as there was outstanding with 
all the life insurance companies in the 
world at the beginning of ‘the year. 
Our army and navy are more than 90 
per cent. insured and new applications 
are now being received for more than 
a billion dollars of this insurance per 
week. 

“The Bureau has made awards and is 
paying monthly compensation on more 
than 5,000 death and disability claims, 
and it is paying monthly installments 
of insurance on more than 9,000 insur- 
ance death claims 

“In the performance of this threefold 
task the Bureau has within the year 
handled nearly 3,900,000 insurance ap- 
plications and more than 3,800,000 al- 
lotment and allowance forms, and it 
has been necessary to prepare and 
maintain under constant control more 
than 26,000,000 separate individual card 
records. The Bureau has received and 
answered more than three million let 
ters. 

“From a small organization of twenty 
persons working in the basement of 
the Treasury Department one year ago, 
the Bureau has grown until it now has 
a working force of 13,000 employes 
occupying thirteen buildings in Wash- 
ington.” 


The John Hancock has subscribed 
$5,000,000 in Liberty Bonds for its New 
England Department 


During the absence of Graham C. 
Wells (doing government work in Wash- 
ington), George W. Ryan is in charge 
of production in the Pittsburgh office 
of the Provident L. & T. 
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This talk, one of the most important of 





Short-Hand Report of Chicago 
Speech Made By T. B. Love 


Life Convention in Chicago 


the year, was made before the American 
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I have seen recently some agitation 
in the public press, but I have heard 
very little of it elsewhere, as to the 
meaning of this great insurance adven- 
ture of which I have told you-—as to 
whether or not it foretold the invasion 
o1 absorption of the business of lite 
insurance and of insurance generally 
by the Government of the United States. 
I have said in reply to this question, 
as I say now to you, that personally I 
have heard absolutely no tangible sug- 
gestion as to the Government absorb- 
ing the life insurance business, or any 
other insurance business. Nothing that 
bas been done up to this date can fairly 
be construed as accomplishing that pur- 
pose. The Government has confined 
itself strictly to providing for its own 
use insurance facilities which it could 
not obtain elsewhere up to this time. 
No man can tell what the future holds 
for any man or set of men or for any 
business or institution. In these days 
when the outstanding ordinary life in- 
surance in the civilized world is dou- 
hied within one short year as a result 
of this great war, it is obviously im- 
possible to gauge the future. Person- 
ally, I have no doubt that should it 
become necessary in order to win this 
war to take over any business, it would 
be done, and that such action would be 
approved by practically the unanimous 
voice of the great American people. 
(Applause.) These are not times when 
men can get an audience before whom to 
discuss prospective injury to their bus- 
iness or persona] interests. I cannot 
conceive of any way in which the win- 


MORTGAGE LOAN LETTER 


Commissioners Advise Companies of 
Detailed Data They Need Not 
Give Until After War 


Owing to the present excessive cost 
of printing and material, the difficulty 
of securing experienced clerical assist- 
ance and conforming to the resolution 
adopted by the National Convention of 
Insurance Commissioners at its recent 
session in Denver, the Colorado Insur- 
ance Department will not, until further 
notice, require the detailed information 
in Schedule B of the annual report as 
to mortgage loans, but will accept in 
lieu thereof the following data: 

Amount of principal unpaid Decem- 
ber 31, 1917; amount loaned during 
1918; amount paid on account or in 


ning of the war could be promoted by 
the Government engaging in any busi- 
ness which is not particularly connect- 
ed with the winning of the war. But 
when the war shall be passed and the 
millions of men now in the service shall 
be demobilized and come back, then 
there will be great economic problems 
in connection with all phases of the 
world’s activities which will be up for 
consideration. | believe in the institu- 
tion of life insurance and private life 
insurance; I want to see it preserved, 
not because it affords a means of mak- 
ing money for those engaged in it,—I 
would not put it on so sordid a basis 
but because of its definite advantage to 
the human race. What will happen to 
the institution of life insurance and of 
all insurance after the war is likely to 
depend upon the degree in which those 
representing the business are able to 
convince the American people, that it 
is a good thing for them and for the 
human race, and there can be no better 
iliustration of that fact than to point 
ty» a record of real service while the 
war was on. 

I appeal to you in closing to forget 
everything except the one thing that is 
now uppermost in the minds of men 
and women in the civilized world 
“What can we do to win the war and 
compel the unconditional surrender of 
the foes of liberty and civilization.” If 
we win the war we can settle all ques 
tions affecting our jobs after the war 
has passed; if we do not win the war 
our jobs will not be worth saving. 

But aside from considerations of pe- 
sonal consequences, let us be intelli- 
gently selfish enough to exert ourselves 
to earn our share of the glory of win- 
ning this great struggle. 


full during 1918; amount of principal 
unpaid December 31, 1918; past due 
interest December 31, 1918; interest 
accrued December 31, 1918; gross 
amount of interest received during 
1918; total value of lands mortgaged; 
total value of buildings mortgaged. 

In other words the department will 
accept the totals of all items of Sched- 
ule B instead of an itemized exhibit. 
A form of Schedule B which may be 
inserted in your annual statement 
blank is herewith enclosed. 

The classification showing the total 
amount of mortgage loans on real es- 
tate in each state and foreign country 
should be filled in. 

This action is for the duration of 
the war only, and we reserve the right 
in the future to require that Schedule 
B be completely filled in and filed. 


BENEFIT ORDER RULING 


There is nothing unreasonable in pro- 
viding in the by-laws of a mutual ben- 
efit association that after a certain age 
it will not accept a risk and also that 
after an insured has passed a specified 
age he may not be transferred from 
one class to another according to a 
recent decision in the case of Fox vs. 
Junior Order of United Mechanics de- 
cided by the Supreme Court of South 
Carolina, 








J. T. Liles, vice-president of the Jef- 
ferson Standard Life’s $1,000,000 Club, 
and a member of the State Senate of 
South Carolina, is the nominee of the 
Democratic party for Lieutenant-Gov- 
ernor. This primary nomination is the 
equivalent to an election in South 
Carolina. 





More 
Power 


To You 


The more push there 
is behind you the more 
power you have. We 
furnish the push. This 
push is the help we 
give our men. No 
other life insurance 
company does as much 
to insure the success 
of its Field Force. Ask 
any Bankers Life man 
or write 


Bankers Life 
Company 
DES MOINES 














HOME LIFE 


INSURANCE CO. 


(Purely Mutual) 
256 BROADWAY, NEW YORK 
GEORGE E. IDE, President 


The fifty-eighth annual re- 
port shows insurance in 
force of $146,050,144, an in- 
crease during the year of 
$12,556,816. The Company 
paid the policyholders in 
1917 $3,467,823, of which 
$731,696 was in dividends 
or premium refund. Its 
insurance reserve fund was 
increased by $1,688,199 and 
the Assets are now $34,- 
542,304.08. 


For Agency apply to 
GEORGE W. MURRAY, 
Supt. of Agents. 

256 Broadway, New York, N. Y. 




















Build Your Own Business 


under our direct general agency contract 


Our Policies provide for : 
Double Indemnity, 
Disability Benefits, 
Reducing Premiums 

See the new low Rates 


JOHN F. ROCHE, Vice-Pres't 


THE MANHATTAN LIFE 


INSURANCE COMPANY 


66 BROADWAY NEW YORK 
Organized 1850 








THE BERKSHIRE LIFE INSURANCE CO. 


OF PITTSFIELD, MASS. 
Incorporated 1851 


W. D. WYMAN, President 
A purely mutual Company, issuing all desirable forms of life insurance. 
ATTRACTIVE LITERATURE 
Amhitious, Productive and Trustworthy Life Agents may be benefitted 
by corresponding with 
W. S. WELD, Superintendent of Agencies 








for yourself? 


Suppose that you are insured in the 


floes your Policy guarantee to do? 


Pl 
the Policy, will be paid. 


fece of the Policy, will be paid. 


is low. 








Mr. Successful Life Insurance Agent: 
Do you want to secure a General Agency 
If so, read this, it is 


WORTH KNOWING 


United Life and Accident Insurance Com- 
pany of New Hampshire for $5,000 under the Company’s Triple Indemnity Plan, what 


ANSWER: 


RST, it guarantees that in case of death from any cause $5,000, the face of 
SPCOND, that in case of death from any ACOLDENT, $10,000, or DOUBLE the 


THIRD, that in case of death from certain SPROIFIBD accident, - $15,000 
or THREE TIMES the face of the Policy, will be paid, es 

BUT THIS IS NOT ALL. The Accifent Disability Endorsement FURTHER 
tuarantees that in case of total disability as a result of accidental injury. the Com- 
pany will pay direct to YOU at the rate of $50 PER WEEK during such disability, 
but not to exceed 52 weeks, after which the weekly indemnity will be at the rate 
of $25 PER WEEK throughout the period of disability. Can insurance do MORE? 
And WHY should any man be- satisfied ‘with a policy that would do less? The cost 


General Agents wanted in the following States: Pennsylvan Delaware, Kan- 
sas, Michigan, Ohio and the District of Columbia. Adasen: 7” . 


UNITED LIFE AND ACCIDENT INSURANCE CO. 
Home Office, United Life Bldg., Concord, New Hampshire 
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Great Southern Life Insurance Company 


HOUSTON, TEXAS. 


For Agency Contracts address 


0. S. CARLTON 


PRESIDENT 
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Don’t Let Peace Talk 
Interfere With Loan 





SLOGAN OF INSURANCE AGENTS. 





Redouble Their Efforts to Put Loan 
Across in New York and 
Brooklyn 


Most of the general agents of New 
York and a large number of agents and 
Home Office employes attended a meet- 
ing at the Bankers’ Club on Saturday 
to get final instructions in pushing Lib- 
erty Bond subscriptions. L. A. Cerf, 
in charge of the selling committee, and 
others were emphatic in warning the 
salesmen present that they must re- 
double their efforts now that Germany 
is pulling every wire she can to win a 
partial victory through a peace maneu- 
ver. The unanimous sentiment of the 
meeting was that an oversubscription 
to the Loan will be the best answer 
that can be made to the German peo- 
ple that this country intends to prose- 
cute the war to the limit. 

William F. Atkinson presided at the 
meeting, the speakers being Judge Day, 
president of the Equitable; Mr. Cerf; 
the Rev. David Hughes, a Welsh par- 
son who spent two years in the 
trenches with the Welsh Fusileers and 
has lost twelve brothers in the war. 

Territory has been alloted to the var- 
ious offices about town and the agents 
are working harder than ever to put 
their share of the loan across. Life 
men are addressing group meetings in 
large numbers and are canvassing in- 
dividuals so that there will not be a 
person in the district unapproached. 
There is no body of salesmen who are 
doing harder and more conscientious 
and effective work than the agents of 
New York and Brooklyn. 

Reports are being made to A. Rush- 
ton Allen of Mellor & Allen, 149 Broad- 
way. 

The October 7 report of Home Office 
employes in brief follows with names 
of companies and captains: Metro- 
politan Life, captain, T. R. Richardson, 
$324,650; Mutual Benefit, William Win- 
ton, $166,600; Mutual Life, G. C. Keeler, 
$166,000; Equitable, Joseph Boldt, $154,- 
200: Guardian, George Leyser, $21,500; 
Manhattan, W. N. Stanley, $11,700. 

Some reports received up to Wednes- 
day noon by A. Rushton Allen follow: 
NE Seatecuswtoanekeid $1,103,800 


Wimtees THOR 666 sc ees'sacnse 361,850 
ee er me ee 271,750 
I eos clad wank ae Siew 105,000 
PURE: TAGE occ cccdcnscesxe 21,000 
NE CER cnc cccesddsacs 508,200 
ee a 324,800 
Umion CORIO 25 cc vccvosedes 208,850 
See err ar 80,550 
Connecticut Mutual ......... 18,650 


Provident Loan & Trust, $12,250, in- 
cludin#® home office’s $50,000 subscrip- 
tion allotted to New York. 

Mutual, $8,550, Home Life, $4,000. 

Brooklyn 

Prudential, $833,600, John Hancock, 

$222,950. 





THE LOAN IN HARTFORD 


Hartford is all qui vive over the 
Fourth Liberty Loan. Everything in 
business gives way to it. Printing is 
held up, stenographers of insurance 
Offices are being loaned for the purpose 
of sending out circular matter, agents 
have practically quit soliciting pros- 
pects, the office routine is at a stand- 
still and is piling up. The Aetna Life 
has renewed its installment offer to 
its agents and employees and also to 
industrial concerns of Hartford of 2 
per cent. down, 3 per cent. on Novem- 
ber lst and 5 per cent.:a month until 
paid. The Aetna, Fire has subscribed 
$1,500,000 and. the other companies are 
getting reagy to come across. W. L. 
Mooney, agancy,,supetvisor of the Aet- 
na Lifa; i¢ #hairman of the city sales 
committee’ and has announced the fol- 
lowing insurance committees: Aetna 
Fire, Guy E. Beardsley; Aetna Life, 





American Central Life 


Insurance Company 


INDIANAPOLIS, INDIANA 


Established 1899 


All agency contracts direct with the company 


Address: 


HERBERT M. WOOLLEN, President 


-——- 














Aetna Casualty and Surety Co., Auto- 
mobile Insurance Co,, C. H. Remington; 
Connecticut General, Joseph C. Gorton; 
Connecticut Mutual Life, James Lee 
Loomis; Factory Insurance Association, 
H. L. Phillips;. Hartford County Mu- 
tual, Edward F. Harrison; Hartford 
Fire and Hartford Accident and In- 
demnity, D. J. Glazier; Hartford Steam 
Boiler Inspection. Charles S. Blake; 
London & Lancashire, and Orient, 
Luther H. Bishop; National Fire In- 
surance Co., Fred B. Seymour; Phoe- 
nix, and Connecticut Fire, James B. 
Knox; Phoenix Mutual Life, Charles 
E. Johnston; Rossia, Carl F. Sturhahn; 
Scottish Union & National, Henry J. 
Houge; Standard Fire, H. A. Thorn- 
ton; Travelers and Travelers Indem- 
nity Co., W. R. Slogum. 

The life insurance committee con- 
sists of Lee C. Robens, general agent 
of the New England Mutual; F. A. 
Griswold, general agent of the North- 
western Mutual; Charles E. Stockder, 
general agent of the Provident Life & 
Trust; Dwight G. Holbrook, manager 
of the Mutual Life, and R. O. Dunkum, 
superintendent of the Metropolitan. 
Mrs. R. M. Bissell, wife of the presi- 
dent of the Hartford Fire, is chairman 
of the Women’s Committee in schools 
and Mrs. Morgan G. Bulkeley, wife of 
the president of the Aetna Life, is 
chairman of the Women’s Committee 
for the entire state. 





E. E. Scott, auditor of the Equitable 
Life Assurance Society, entered the 
service of the Society as a clerk in 
the Des Moines office. He is a gradu- 
ate of Northwestern University. 





First Lieutenant J. A. Demarest, now 
at the front, was formerly on the staff 
of the Equitable’s “Agency Items.” 





One of the first cases closed by R. 
S. Marshall, Washington, D. C., with 
Missouri State Life, was for $100,000. 


Judge Day Discusses 
Fiscal Side of Loan 


INSURANCE MEN 





SPEAKS TO 


Magnitude of War’s Expenditures— 
Financial Responsibilities of Nation 
That Must Be Met 


President William A. Day, of the 
Equitable Life Assurance Society, which 
has subscribed $20,000,000 to the 
Fourth Loan, and which is pushing the 
sale of the bonds energetically and 
systematically through a large Home 
Office organization, discussed the fiscal 
side of the Loan in a talk to bond 
salesmen of all life insurance compa- 
nies, delivered at ‘the Bankers Club on 
Saturday morning. He thought the 
time for talking was over; that the 
issues are clearly defined; and it is 
up to everyone to work hard from now 
on so that the Loan will be a success. 
Beginning his talk he declared that the 
\quitable had decided to put all of its 
available resources behind the Govern- 
ment from the time our war with the 
Central Powers started; decided to 
work without stint in furthering the 
interests of the Liberty Loan and in 
participating whole-heartedly in other 
Government activities. 

Tremendous Appropriation 

Judge. Day explained to the bond 
salesmen present how the Government 
makes its estimates of funds necessary 
to carry on the war; how these esti- 
mates are collated by heads of impor- 
tant departments for the consideration 
of Secretary McAdoo; how the Secre- 
tary studies them and presents his 
recommendations to the Ways and 
Means Committee of the House; and 
how the recommendations are enacted 
into law. The fiscal year begins on 
July 1 and ends on June 30. Early 
in the Spring Mr. McAdoo sent to Con- 
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EAL SA TBrAC TION 


Working with William N. Compton and the John 
Hancock Mutual Life Insurance Company in New 
York City forms the happiest combination imagin- 
able for the life insurance salesman. 


If you have any doubt in your mind have it dispelled 


220 BROADWAY 
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Phone 6030 Cortlandt 







gress his estimate of what would be 
required by the Government for the 
conduct and expenses of the war for 
the fiscal year—$24,300,000,000—and 
asked that that amount be appropri- 
ated. He also recommended to the 
Ways and Means Committee that it 
provide the legislation which would 
authorize the levying of one-third of 
that amount by taxation; the balance 
to be raised by borrowing. 

“No appropriation bill had ever been 
passed by any Congressional body of a 
magnitude anything near $24,000,000,- 
000,” he said. “It was a stupendous 
sum, but on top of that came a deficit 
of $5,500,000,000 for war supply pur- 
chases not included in the $24,000,000,- 
000—contracts which had already been 
made.” 

This addition of five and a half billions 
makes twenty-nine and a half billions 
which must be raised either by taxa- 
tion or borrowing for the fiscal year 
1918-9. In addition, the War Depart- 
ment made an estimate that it must 
have at least seven billions more, mak- 
mg an appropriation for the fiscal year 
in all of $37,000,000,000. 

A Tribute to Great Britain 

At this point Judge Day stopped to 
pay a tribute to the wonderful accom- 
plishments of Great Britain, which 
carried the fiscal burdens of the Allies 
for nearly three years, despite the fact 
that the flower of her youth was water- 
ing the soil of France with its blood. 
Now, the United States has taken up 
its belated task and will perform it 
until the war is brought to a success- 
ful conclusion. Some idea of the mag- 
nitude of this task will be seen by the 
‘act that in the first year of our entry 
into the war we expended more money 
twice over than did Great Britain in 
its first year, and in the fiscal year 
euding June 30 next we shall have ex- 
pended more money than has Great 
Britain since the war started. Of her 
total expenditures of 35 billions nine 
o: them were in loans to her allies. 

In America’s first year in the war 
we loaned to the allies $5,500,000,000. 
This year we are pledged to loan them 
$6,000,000,000, which will be a part of 
the thirty-seven billions which the 
Government must raise. 

The Percentage of Taxation 

Judge Day pointed out that Great 
Britain, France and Italy have reached 
the limit of their taxing powers. They 
cannot raise more than they did last 
year. In the first year of our war 
from the time we entered until last 
September we raised in the way of 
taxation 26 per cent. of all of our ex- 
penditures. Now, Mr. McAdoo pro- 
poses that in this fiscal year of 1918-9 
that 33 per cent. of all of our expendi- 
tures shall be raised by taxation. 
France raised 16 per cent. by taxation; 

ireat Britain 23 per cent., and Italy, 
12 per cent. 

Whether to raise money by taxation 
to pay the expenses and for the prose- 
cution of a war, or whether it is better 
to put the bulk of the burden on the 
shoulders of posterity, was a matter 
for economists to settle. The question 
may be asked: We are fighting for 
the preservation of civilization, fight- 
ing that the curse of militarism shall 
not menace the future generations. 
Why then should not posterity pay its 
share? 

Whatever the decision we must stand 
by it. In the meantime, the Allied 
armies must be fed, clothed and armed.’ 

Other Loans to Come 

Judge Day then explained that there 
are other loans to come. The people 
should buy to the limit of their re- 
sources. The Government presents the 
bonds paying good interests, with the 
best security in the world. If it want- 
ed to, Congress could tax the people 
50 per cent., or 75 per cent., or take 
their all, less the bed-rock cost of sub- 
gistence. It has the power so to do. 

Those who can buy bonds, and do 


i, not do so without. stint are not only 


-unpatriotic, but are selfish and short- 
(Continued on page 10) 
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Canvassing Suggestions in Life 
Insurance Agents’ Bond Campaign 


In our study of salesmanship we have 
found that the carefully thought out 
plan was by long odds the best. We 
believe in Preparedness. 
New York is different from other 
places in one respect 
It is hard to “get to” the “big people.” 
Here is 
Have a plain card, and when asked 


an easy method: 


your business say you represent the 
Federal Reserve Bank. 

An agent’s acquaintances are his 
capital. 

Here is a simple and perfect way to 
increase the list of your acquaintances 
very greatly and meet men that you 
could not otherwise get to. 

(One of our agents so appreciated 
the opportunity for meeting people that 
he gave 5 or 6 days to soliciting the 
Liberty Ponds, when he was only asked 
to give two. It was the most profit- 
able campaign of his life in that re- 
spect.) 

You approach your man on a higher 
plane than a life insurance agent can. 
When you come again on your own 
business you will be received on the 
same high plane. 

Assuming you have 
man 

We have found in our last canvass 
that an Approach of this kind was 
very effective: 


reached your 


Approach. 
Mr. Jone 
I am Mr. Brow1 
The Federal Reserve Bank for this district 
are the Liberty Loan has asked me 
favor them by calling on you This is not 
ny b es nd | get nothing for this worl 
| itisfaction of serving my country 
vi now only days remain in 
ioma may demonstrate his patri nt m, 
d t the ime time ecure what our best 
le ire is the standard ecurity of 
c orld 
ct iV Ire it nds) 
) ilread thseribed ? Fine! Le 
r your ibseription 4 m oth 
i ot ist r future ivings 
(Whit do you mean?) 
You know it planned to pay for these 
hond nuit of tuture ivings incl the banks 
re a tin in every pr ible way. 
May I ask through oh m did you subscribe 


In vour talk you must praevia 
have in mind that you are represent- 
ing the Government through the Fed- 
eral Reserve Bank. You are asking 
no favors for yourself hence are under 
no restraint. 

Assuming your prospect states he 
has taken the Bonds: 

Ask him to kindly tell you through 
which bank. 

If he resents this in any wise, ex 
plain that your instructions are specific, 
and if he declines to answer your ques- 


tions, you have nothing to do but to 
report what he says. 

The fact that your prospect has sub- 
scribed need not deter you. Ask him 
to increase his subscription. One of 
our men increased a subscription three 
times in the last campaign. 

When you go into an office be sure 
to speak to the head of the concern 
first. Whether he has subscribed or 
not, get his co-operation in approach- 
ing all members of his organization, 
either by personal introduction or by 
letter of endorsement. This means 
from boss to office boy. 

As a result of experience, if a sale 
can be made, it can be made easily. 

Make your canvass brief and spend 
very little time. 

A part of your task is to see every 
man in your territory, since a majority 
of people have already made up their 
minds. 

Do not spend much time in argu- 
ment. 

Experience shows that our agents 
received wonderfully fine’ treatment 
everywhere. 

In your talk do not fail to lay stress 
on the fact that you have nothing to 
sell, 

You are offering the United States’ 
promise to pay with interest in ex- 
change for the U. S.’ promise to pay 
without interest. 

You are giving better than you get. 

The man who deals with you is out 
nothing. 

He is simply saving more money 
than usual. 

Stress the argument that Americans 
are proverbially poor savers, and this 
is what we are trying to overcome. 

\s a people, we are wasters—not 
Savers. 

It is essential that you should have 
an idea of what the banks will do. 

As an illustration of liberal terms 

The Universal Savings Bank in the 
Singer Building, Liberty and Broadway, 
will accept $1.00 a week for a $50 Bond, 
and for any higher amounts in mul- 
tiples of $1.00 a week, with 4 per cent. 
interest on the deferred payments. 
However, any bank will make a deal 
that will be helpful. 

“Is it not true that this costs noth- 
ing? We only ask you to save $100.” 

If we preferred the sale of a $100 
bill a man would grin as though you 
were joking. There is no difference 
in this lead--both are United States 
Government obligations--both promise 
to pay, only the bond bears 4% per 
cent, interest. 

Remember, you meet your prospect 
as an equal—keep this in mind and 
preserve your dignity. 








Organized 1871 


LIFE INSURANCE COMPANY OF VIRGINIA 
RICHMOND, VIRGINIA 
OLDEST-LARGEST-STRONGEST, Southern Life Insurance Company 
Issues the most liberal forms of Ordinary Policies from $1,000.00 to 
$50,000.00, and Industrial Policies from $12.50 to $1,000.00 
CONDITION ON DECEMBER 31, 1917: 


Assets ..... $nsectocccoecos connveeeseee eceeee bkpsed Shs chen cesmaenhabeteswereineeee $ 16,560,439.04 
Liabilities ........cccccce Seeeeeee evssvecees Se ae ea eae cieneene 14,343,626.28 
Capital and Surplus..... ecccccccccccecs pebedbaarovetetscicntndevsitbetrenenessens 2,216,812.76 
ENOUTANCE IM POPES..cccccccccccsccccscccceseccoccccccccccccccccsccsccoscoccescces 131,790,562. 

Payments to Policyholders since Organization ........+..sss+e++ iii iia 19,612,616.08 
5S PSying ite PolleyholSard BOAsiF.<cccccecescesccccovescoseceecscccesce 1,500,000.00 annually 


GOOD TERRITORY FOR LIVE AGENTS 














Pan-American Life Insurance Company 
NEW ORLEANS, U. S. A. 
CRAWFORD H. ELLIS, President 


Capital........$1,000,000.00 


OUR 1916 STATEMENT SHOWS 


Insurance in force.......... -Cover).... $42,400,000 
PPR ere trr rrr. (over).... 5,600,000 
New Insurance paid ree caeenes 10,000,000 


The High Scores in the Life Insurance Profession are won by Trained 
Men. We will train you in the Profession and locate you in Productive 
Territory either North or South. Your Opportunity is Here. 


Further information on request. Address: 
E. G. SIMMONS, Vice-President and General Manager 


Whitney Central Bank Building 
NEW ORLEANS, U. S. A. 














REASON Our 
Policies Sell 


UR POLICY CONTRACTS contain 

all provisions consistent with safe 
underwriting and are guaranteed by a de- 
posit of the full legal reserve with the 
State. Our promises are all in our con- 
tract. Good centracts for up-and-doing 
agents. 


THOMAS J. OWENS, Pres. 


DR. ALBERT SEATON CLAUD T. TUCK 
Vice-Pres. & Med. Dir. Secretary 























THE WESTERN AND SOUTHERN LIFE INS. CO. 


W. J. WILLIAMS, President Organized 1888 CINCINNATI, OHIO 
The Largest Industrial Company Also Issues All Standard Forms 
West of the Alleghenies of Ordinary $500 to $10,000 


A Record of Thirty Years of Progress 
TEN-YEAR PERIODS 


Insurance Policies 

‘sorts, in poses Income Issued 

het amend Eee a ee $1,744,102 _ 387,702 
oars ote es ang «MENS .......scc sess 10,551,857 1,139,235 

+ a yy 31,845,050 1,961,674 


AGENTS WANTED in the Principal Cities of Ohio, Kentucky, 
Michigan, Indiana, West Virginia and Western Pennsylvania 
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THE REAR GUARD 


No more virile and efficient body of men can be found than the large army of life underwriters. 
Towering back of the agent in his efforts, as a mighty rear guard, is the strength and prestige 











of the Company and the Institution he represents. The stronger the rear guard, the greater the 
agent’s morale and chance of success. 
Four big success factors in the work of the Union Central 


The GOOD WILL created by farm loan investments. 
Country’s agricultural resources, an 
thereby contributing largely to the world’s food supply. 
The UNIQUE SERVICE extended freely to the insured 
and their beneficiaries, meriting the appellation—the 
Great Policyholders’ Company. 


THE UNION CENTRAL LIFE INSURANCE COMPANY 


Jesse R. Clark, President. 
RY NC RN i SN et 


Agency Force are: 


The SECURITY of the non-fluctuating, panic and war 
proof investments, limited to first mortgages on carefully 
selected cultivated farms, and U. S. Liberty Bonds. 

. The SAVING enjoyed by policyholders in ‘premium de- 
‘posits, the result of the Company’s superior earnings, 
favorable mortality, and economy of management. 


of Cincinnati, O. Allan Waters, Second Vice-President 
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Provident agents find that in these war times it is not 
difficult to convince a man he is not carrying sufficient 
insurance. 


Provident Income Insurance is easy to sell 


Write for snformation 


THE PROVIDENT 


Life and Trust Company of Philadelphia, Pa. 


Founded 1865 


























THE MOST VALUABLE POLICY FOR YOU 


Mr. Agent, is to write your prospect in the Company writing 
the most valuable policy for the insured. 
Secure prompt action in the 





K INSURANCE COM 
OF BOSTON MASSACHUSETTS 
WILLIAM N. COMPTON, General Agent 


Metropolitan District 
St. Paul Bldg., 220 Broadway, New York, N. Y. 











New York General Agents 
and The Liberty Loan 


The Eastern Underwriter this week 
asked general agents of New York for 
information regarding what their offices 
have been doing in reference to the 
Liberty Loan. Among some of the re- 
plies received the following facts have 
been gathered: 

J. G. Batterson, Travelers. 

This office has highly organized its 
Liberty Loan activities, and expects to 
sell bonds for a much higher amount 
than in the last campaign. 


T. R. Fell, Massachusetts Mutual Life 

The entire staff of this office has 
been working with the publicity de- 
partment of the Liberty Loan Com- 
mittee, since August, and almost to the 
exclusion of all other business since 
the first of September. The work of 
agents has been to call upon people 
whose names have been given the of- 
fice by the Liberty Loan Committee 
to ask them, or their firms, to donate 
to the Committee for the purpose of 
advertising the Loan in the newspapers. 
The agents of the Fell office have been 
engaged to an increasing extent in this 
work, on each of the three loans which 
we have already had. On the Third 
Loan, when it came time for them to 
canvass for subscriptions to bonds, Mr. 
Leach, of the Canvass Committee, re 
quested that those of the Fell office. 
who thad already worked with Mr. Em- 
erson, should continue with that work 
instead of doing the usual canvassing 
for subscriptions. 

For the Fourth Liberty Loan in the 
work above described, the office has 
had twenty-four agents, who have se- 
cured donations ranging from $5 to 


$5,000 each. Miss Lewinson, an agent, 
secured one for $5,000. Other agents 
have done almost equally good work, 


but have not been fortunate enough 
to get such a large subscription. Many 
agents have secured from fifteen to 
twenty donations. Of course, it some- 
times takes several interviews before 
securing some of the donations. “| find 


that up to Tuesday morning. our agents 
have canvassed for donatio™s 937 busi- 
ness houses, and made written reports 
to the Committee of the result of all 
interviews,” said Mr. Fell. “I do not 
know that your letter contemplated a 
reply of this kind, but this is part of 
the work that I believe is not well un- 
derstood by the public generally. Those 
in charge of the Loan consider it most 
important.” 
Perez F. Hluff, Travelers 

jvery agent has been instructed to 
practically devote his entire time to 
the Liberty Loan, and results are being 
accomplished. The first thing Mr. Huft 
did was to place this organization on 
a 100 per cent. basis, so as to set them 
a good example. 
Cook, 

This general agency has mailed to 
3,000 brokers and agents the following 
letter: 

The Connecticut General Life offers 
to finance the payment of the 4th Lib 
erty Loan Bonds in amounts from $50 
to $1,000. Payments may be made at 
the rate of 5 per cent. monthly, and 
interest at 4%, per cent. will be paid 
on each installment by the Comyrany 
Please notify your employees, friends 
and relatives. 


John M. Riehle, Equitable 

This office is directing its main ef- 
forts towards employers of labor who 
have not given their employees an op 
portunity to subscribe. It has been 
found that whereas employers had sub- 
scribed, employees often have not. For 
this reason the Riehle office devised a 
simple method for an employer to can- 
vass his employees, which method has 
so far worked admirably. 


E. W. Allen, New England Mutual 
This office is having marked success 


Goulden & Connecticut General 


with the group plan, having sold more 
than $600,000 worth of the bonds by the 
time The Eastern Underwriter went to 
press. Four men in the office have been 
doing the speech-making at industzial 
plants and other places: Mr. Allen, 
George Smith, John C. Dempsey and 
T H. Hodgkinson. Accompanying them 
have been agents and other representa- 
tives of the office to handle the details 
of the selling after the speakers have 
aroused the enthusiasm. The average 
amount of bonds has been $1,500. 


Ives & Myrick, Mutual Life. 


“The only idea which we are trying 
to put into the hands of our canvassers 
is the enclosed sheet, which points out 


uccording to a person’s income the 
amount he should subscribe to the 
Liberty Loan, and the way to control 
his subscription,” said Julian Myrick. 
“This method seemed to us to be the 
obvious one, for whereas, a great many 
people subscribe from patriotism for 
more than they can afford, the ma- 
jority subscribe for very much less 


than they can afford, and by establish- 


ing some standard to guide them we 
are getting better results.” 
lf a cierk or wage earner making but $1,000 
can buy a ) Liberty Bond a year (millions 
them are doing it) it is no sacrifice for a 
00 man to lend $500 to the United States 
Government 


What Everyone Should 


WHAT EVERYONE Do if He CAN—and 


CAN DO He ‘Can if He WILL 
Bond 
It i Minimum 
1,000 5% $50 7Y% $75 
(Mu ) 150 121° 250 
() 50 15 40 
) of sO 117A 7M 
‘) 1 00 20% 1,009 
M) 15° 1,000 30% 2,250 
4) 500 40% 4,000 
(1 e schedules take into consideration the 
I 1¢ Tax.) 
he milance of all personal incomes over 
) car loaned to the Government, given 
Red Cro Y. M. { A., Belgium, French 
ns, t Knough for essentials will be 
f Learn the difference between essentials 
d mn -ESSe ials 
A soldier gives his all. His percentage is 
percentages too much 


ilway 1(K Are these 
ry 1 
ESSENTIALS AND NON-ESSENTIALS 
AUTOMOBILES: A 


iT a 


car is worse 
a contra-essential. 


pleasure 
r ial—it is 
| 


r to some useful purpose or put it 

ra Don’t drive down town to business. 

You block traff and waste gasoline. The 
Allies need that gasoline. Release your chauf 
ir for work in the Army, factory or farm. 


If you must have a chauffeur, get 
forty or fhiity. 

AMUSEMENTS: The theatre twice a month 
is enough for anyone. Too many moving pic- 
tures dull the mind. There can be more amuse 
ment, relaxation and mental diversion in a 
6-ft. book shelf than all the shows on Broad- 
way. Turn to the genius of Thackeray, Dick- 
ens, Lamb, Hugo, Dumas, Voltaire, Rousseau, 
or to our own champions of liberty: Whittier, 
Emerson, Holmes, Wendell Phillips, Thoreau, 
etc. Every library has some of these men’s 
great works—masterpieces that stirred the 
minds and souls of our fathers. The cabaret 
is a poor substitute for them. Let the masters 


one over 


be your diversion and not diversion your 
master, 
FOOD: ‘Two square meals a day are enough 


for office workers. If breakfast and dinner are 
your big meals, a bow! of milk is enough for 
lunch. If lunch and dinner are your substan 
tial meals, coffee and war bread are enough 
for breakfast. In eating, use your brains, as 
well as your stomach. Everything that Mr. 
Iloover says is vitally true. Because you have 
always done certain things is no good reason 


why you must keep on doing them. For in- 
stance: Sugar in coffee is not an essential. 
It’s just a habit. 

STIMULANTS: If you must drink, limit 
yourself to one glass of beer a day. If you 
must smoke, one cigar after dinner will give 


more enjoyment than ten during the day. Let 
the soldiers have the “smokes.” 
SERVANTS: One is enough, and often 


more than enough, except in large families or 


on the farm HOUSEWIVES!—Learn to do 
your own work. ‘Take an interest in your 
children’s studies. Governesses, butlers, valets, 
etc., unless too old for other work, are non- 
essentials. 

TRAVEL: Don't take long vacation trips. 


Spend your vacation in your garden, or if you 
haven’t any, in someone else’s garden. 
THE SOLDIER GIVES UP EVERYTHING!— 
Except the fight 
WHAT. ARE YOU GIVING UP! 


R. W. Goslin, The Prudential, Brooklyn. 


Mr. Goslin, of this office, is vice- 
chairman of the Metropolitan Canvass 
Committee. Up to October 8 The Pru- 
dential team had secured 10,960 sub- 
scriptions for $1,052,950. This division 


is out for $3,000,000 and expects to 
make it. The slogan is $5,000 per 
man. One feature of the work is a daily 


bulletin. 


Robert L. Jones, State Mutual. 
Mr. Jones is chairnian of the com- 
mittee of assignments for the life in- 


surance end of the Loan, the duty of 
the committee being to allot the terri- 
tery to the various agencies. The prin- 
cipal occupation of Mr. Jones, there- 
fore, is to convince each agency that 
the territory which the committee 
awards is the best in town. 
(Continued on next page) 
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Service—First, Last, and Always 


The agent who is selling insurance in a company which for sixty-seven years has 
been rendering unexcelled service, does not 
will find enthusiastic friends ready to bear witness that there is no better company 
in the land than the old Massachusetts Mutual. D 
the past and the low net cost of the perfect protection we furnish, make a com- 
bination that assures success to any real worker in the field. 


Occasionally we have a General Agency opening | 
JOSEPH C. BEHAN, Superintendent of Agencies 


MASSACHUSETTS MUTUAL 
LIFE INSURANCE COMPANY 


Springfield, Massachusetts 
Incorporated 1851 


work alone. Wherever he may be, he 


Our enviable record for service in 








54 Millions from 42 Agencies 


38 Millions Increase in Insurance in Force 























The 1917 Record of Efficient Service 
by our Competent Agency Force 


New England Mutual Life Insurance Co. 
Boston, Mass. 
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Loan Activities 
of General Agents 
(Continued from page 7) 
Jos. D. Bookstaver. 

A number of distinctive features 
characterize the campaign of this of- 
fice, 
as speakers by the Liberty Loan com- 
mittee in this and the past campaigns 
for their ‘ability to speak various lan- 
guages and this knowledge applied to the 
solicitation of factories and office build- 
ings was one of the large factors in 
enabling the Bookstaver agency to rank 
first among the Néw York Liberty Loan 
producers of the Travelers in the last 
loan. In the present campaign the men 
are pursuing the same tactics but Mr. 
Bookstaver attributes their greater en- 
thusiasm to the. personal popularity of 
Earles F. Holmes, of the New York 
office of the Travelers, and the im- 
petus he gave them at their organiza- 
tion meeting. Mr. Holmes told the 
agents every general agency in this 
territory was out to beat their record 
and so fired their enthusiasm by his 
personal example and by claiming the 
privilege of being the first subscriber 
of the campaign with an application for 
a $1,000 bond, that every man present 
pledged his greatest effort and within 
a few minutes they raised $6,850 in the 
room. The enthusiasm was still fur- 
ther fired by the awarding by Mr 
Holmes of the prizes offered by Mr. 
Bookstaver to the leaders of the last 
campaign and it is being kept alive by 
frequent meetings of the teams, com- 
petition for individual honors among 
the men and their determination to 
again take first place in this campaign. 
L. ‘E. Baldwin, New England Mutual 

This office is making it a point to see 
that every person in its allotted ter i- 
tory is personally canvassed. 

R. M. Simons, Home Life. 

This office is right on the job and is 
meeting with success. 

J. A. Goulden & Son, Penn Mutual. 

This office is working to meet in sat- 
isfactory fashion the requirements of 
the Atkinson committee. 

Marie Little, Equitable. 

Miss Little says: “We are simply 
living Liberty Loan.” 

George A. Kederich, New York Life. 

This office says it is carrying out 
the. home office’s intensive campaign 
to the best of its ability. 





RECEIVED BY McADOO 





American Life Convention’s Resolution 
Making Liberty Loan Pledge of 
American Life Convention 





Washington, D. C., Oct. 7.—The Sec- 
retary of the Treasury has received 
from E. G, Simmong, president of the 
American Life Convention, a copy of a 
resolution adopted at the 1918 annual 
meeting in Chicago. 

The resolution calls attention to the 
fact that the British Government has 
sequested British life insurance com- 
panies to invest 20 per cent. of their 
assets in British waz loans, and pledges 
the companies comprising the Amer- 
ican Life Convention to invest in Lib- 
erty Bonds “not only 20 per cent. of 
their assets, but any such amount as 
may be necessary.” 

‘The ‘convention. is ‘composed of 113 
American legal reserve life insurance 
companies domiciled in thirty-four 
states. These companies have insu-- 
ance in force of three’and one-half ‘bil- 
lions of dollars and ‘total assets of 
nearly five ‘hundred ‘million dollars, | 


Several of its staff were selected . 


Life Insurance Has A to Z Rea- 
sons for Increased Production 


America now the richest country in 
the world, 275 billions against 188 a 
few years ago. 

Business increasing at greater rate 
than ever in our history. 


Country’s annual income has in- 
creased trom 35 to 50 billions. 

Decrease in the purchasing power of 
the dollar except tor life insurance. 

Everybody employed and certain of 
employment for years to come, at good 
pay. 

Farmers prosperous, and good prices 
from their products guaranteed. 


Government itself has been forced to 
help furnish life insurance for war 
needs. 


Iiome and fireside protection needed 
more than ever. 


Inheritance tax made so high that 
life insurance is essential to adjusting 
estates. 


Justice to the family, to dependents, 
to one’s self, now speaks louder than 
ever ior preparedness for the future. 


Knowledge of the value of life insur. 
ance is fast becoming universal. 
Laborers are rapidly graduating into 
the class of capitalists. 
the per capita 
the highest 


Money is plentiful, 
circulation is over $652, 
mark ever reached. 


New insurance written by the govern- 
ment—30 billions—a great object les- 
son. 


Object lesson of the war casualty list 
stimulates life insurance to keep the 
home fires burning. 


Personal credit at the bank now must 
take life insurance into account, 

Quick assets required for estates on 
account of high war taxes make insur- 
ance the ideal investment. 

Rich men are more numerous than 
ever, more favorably disposed towards 
life insurance, 

Safety is the essence of the insur- 
ance contract, is sought after now by 
every prudent interest. 

Trade and commerce expanding, and 
business life insurance increasing in 
demand. 

United States has set its approval 
upon the system and by war insurance 
furnished an object lesson that appeals 
strongly to every citizen. 

Victories in war and in peace are 
made certain by life insurance—it ban- 
ishes the blackness of the future to 
the family and nerves a man to high 
courage. 

Women by the millions have been 
drawn into business life and become 
prime prospects for insurance. 

Xtra hazards to life and to fortunes, 
which have multiplied latterly, force 
the thought of life insurance upon the 
minds of the people. 

Young men mainly, are being insured 
by the government, but the average 
age of insured people is on the in- 
crease. 

Zero record for bankruptcy and fail- 
ures demonstrates the soundness ° of 
business and the promise of greater 
progress as nothing else could.—lInter- 
national Lifeman. 











BROKERS! 


KEEP POSTED 
BY READING 


THE EASTERN UNDERWRITER 


Subscription $3 a Year 





NATIONAL LIFE INSURANCE COMPANY 


MONTPELIER, VERMONT 
FRED A. HOWLAND, President 


A MUTUAL COMPANY 


WHICH FOR 


SIXTY-EIGHT YEARS 


HAS PROTECTED THE 


HOME AND FAMILY 


Edward D. Field, Superintendent of Agencies 

















INTERNATIONAL LIFE of s«. Louis 
SMASHED ALL RECORDS IN 1917 
It was the Special Combination and New T. O. Policies that did the work. 


If you are not selling them we are both losing money. 


J. L. BABLER, Vice-President 


and General Manager Agencies MASSEY WILSON, President 























New York Life Insurance Co. 


FIVE YEARS OF EFFICIENT SERVICE 
INCLUDING 
THREE AND ONE-HALF YEARS OF WAR TIME 


During the Five Years ending December 31, 1917, the New York Life 


i MD Ss. 45 sc.00iee oun pseu Sales wok $667,884,000 
Pt ED, oo oi ac ckwesceedesoncaweeis 382,875,000 
Increased its Resources... ......cccccccccccce 215,272,000 
Increased its Insurance in Force.............. 503,535,000 
THE BUSINESS OF 1917 EXCEEDED THAT OF 1912. 
NN i i ah $27,325,000 
In Amount Paid Policy-holders............... 25,337,000 
i Er re een 119,917,000 





The increase in Business and Resources in Five Years equals the 
Business and Resources of a very substantial life insurance company, 
and this new Company is returning to policy-holders 92 per cent. of its 
entire income. It is also adding forty million dollars a year to its re- 
sources and one hundred millions a year to its insurance in force. 


HELPING WIN THE WAR. 


Since the war began, in August, 1914, the New York Life paid to 
December 31, 1917, 998 war losses amounting to $3,007,223. There were 
238 reported losses for $607,084 awaiting proof on December 31. The 
company had so carefully guarded itself against extra mortality by 
reason of war that, notwithstanding the world-wide character of the con- 
flict, the percentage of its actual to its expected mortality has not been 
appreciably affected. This percentage for 1917 was 70.85—the lowest, 
of any year since the Company has kept complete mortality statistics. 

The Company owned Liberty Bonds on January 1, 1918, to the 
amount. of $12,075,000, and subscribed for $20,000,000 of the Third 
Liberty Loan. 

There are Four Hundred and Twenty-six Stars in the Company’s 
Service Flag, and one of the Home Office boys—Frank J. Brandreth, of 
the Rainbow Division, has already won the French War Cross. 

The Company has afforded the Government every assistance in its 
power in formulating and carrying out the plan of Government Insur- 
ance on the lives of soldiers and sailors. Agents are forbidden to accept 
applications from soldiers or sailors unless they have already taken the 
limit with the Government. 


EVERY MAN’S BUSINESS. 

Just now it is every man’s business to Help Win the War. Our 
daily occupations are incidental; winning the war is our real business. 

Winning the war is our real business because back of that lies the 
chief and ultimate purpose of life—making the world a safe place for 
women and children. And that is the aim of Life Insurance in war time 
and in time of peace. ,- ; 

The Government has recognized this in the provision made by life 
insurance for the families of those who die or are disabled in the service. 
The man who stays at home and does less is a slacker. il it 


NEW YORK LIFE INSURANCE CO. ) & 3 © 
DARWIN P. KINGSLEY, President. 
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How They Write 
Half a Million 


NORTHWESTERN MUTUAL TALKS 
Successful Producers Give Advice to 
Other Agents: and Recite 
Experiences 





A feature at a recent meeting of 
Northwestern Mutual Life men was the 
testimony of producers telling how they 
top half a million a year. Some ex- 
tracts follow: 

Herman Duval, New York 

To begin with, keeping everlastingly 
at it is absolutely necessary. A good 
rule for you gentlemen to follow is to 
make up your minds to work at least 
six hours every day in the field, and 
never to spend more than two hours 
in your office. When you once leave 
your office don’t return until it is time 
to quit. In other words, if you Start 
out say at 10:30 in the morning, keep 
right on going, not making any differ- 
ence whether you write one, two, three 
or four applications and when it gets 
to be about 5 or 5:30, then it is time 
to go back to your office, if you care to, 
otherwise go right home, as I very 
often do. Don’t go back to the office 
at all. I find that I lose more business 
by staying in the office than by going 
out after it. Consequently I think that 
if all of you boys would get out as 
eften as I do, you would do just as 
much as I do. When you call on a pros- 
pect and you are told that he is busy, 
or that he is out and will return in a 
few minutes, I think it would be wise 
if you go out and see somebody else 
rather than wait in his office, because 
by waiting in his office you are very 
apt to get stale, and lose your pep. So 
I invariably, when that happens, drop 
in on somebody else on the same floor, 
or go up on the next floor and try to 
sharpen my wits in order to be more 
ready for the man that I am after. 

While calls are very essential, it is 
just as necessary to know who not to 
call on. I think that is sometimes even 
more important than .calling on your 
prospects. I find that by elimination I 
largely increase my business. For ex- 
ample, every month I take out prob- 
ably from ten to twenty-five pzospect 
cards, but of course when I do that I 
find jt absolutely necessary to get from 
ten to twenty-five new ones, to make 
up. for those that I cut out. 

I wonder if any of you gentlemen have 
ever considered how much business is 
lost by talking too much? When ‘you 
make a telling point with your man 
stop and give the man a chance to ab- 
sorb it. Resist all temptation to talk. 
Don’t say anything at all in fact until 
he makes the next move, and you will 
find by that time, if you are already 
going pretty well, that by simply say- 
ing, “Will you be ready to see the doc- 
tor at ten o’clock tomorrow?” or some 
oiher time, that he wiil invariably aa- 
swer and gay, “Well, ten o’clock will 
not be just right; make it twelve 
o’clock at noon tomorrow, and I will 
try to see him.” 


When you call on friends who know 
you are in the business, you will surely 
be asked how business is. When you 
Ieet a man who makes that statement 

think there igs a good chance to get 

1 some good licks on the existing con- 
ditions of today, To show you what is 
possible. By Kedpiny” ‘at it, one of the 
heatless Mondays that we experienced 





Mr. Field Man: 
Do you know: 
surance ; 


slogan is, and always has been, 
METHODS in its field work; 


other American life company? 





That the NorTHERN AssuRANCE Company of Detroit, Michigan, 
has lived up to all the traditions of the highest purposes of life in- 


That it stands for the highest ideals in underwriting and that its 


That it is writing more insurance per capita per agent than any 


If you are interested in knowing something of our Home Office 
system which makes this possible, we will be glad to hear from you 


Address, Ci.ARENCE L. Ayres, President, 


‘Detroit, July 18, ror8. 


CLEAN MEN AND CLEAN 





DETROIT, MICHIGAN. 











last January, I went out and called on 
a policyholder and took him to luac: 
and by reason of that call I succeeded 
in placing $165,000 of insurance. This 
was on a heatless Monday when the 
office was cold. 
E. B. Stinde, Missouri 

My formula is to throw away that 
eight hour labor union card that so 
many of us carry. I work with self-for- 
getful abandon. I work from “the cen- 
ter of things.” I think that is about the 
most important thing we can possibly 
do. Perhaps in one minute I can tell 
you an instance regarding “the center 
ot things.” I approached a man several 
weeks ago. I went to his desk and 
said, “Mr. C. how is it that I have writ- 
ten so many of your friends for large 
lines of insurance, and I have never 
written you?” I said, “These men are 
shrewd business men, leaders in their 
lines, always buying the best. You 
need a large line of life insurance.” I 
didn’t know exactly why I should put 
my line high. I said, “You need a large 
line of life insurance, possibly $200,- 
000.” I said, “Sign this application 
for $100,000 which is your limit and I 
will talk to you about the balance 
later.” Of course, I had to say a few 
things about why he should do that. I 
said, “Mr. C., there is a definite liability 
against your estate that you don’t know 
about, of $200,000." I knew he was 
worth a million dollars at least, and 
there would be that much inheritance 
tax. I said, “In addition to that there 
is the decreasing purchasing power of 
the dollar.” I said, “Do you want a 
contented mind? My proposition is the 
only thing that will bring you a con- 
tented mind, and it is the most valua- 
ble asset you can have.” 

H. G. Fricke, Nebraska 

I believe every man should, before he 
goes to his man, know his first name 
and his last name, his age, the age of 
his wife, the age of his children, what 
he owes and does not owe. Then, and 
not until then can he fit that man like 
a tailor fits a man with a good suit of 
clothes. I don’t believe any agent has 
any right to sell anybody insurance o> 
receive any commission therefor unless 


he gives him the right amount, and the 
kind that he should have. I think that 
is perhaps the key to my success. I 
have but one desire, gentlemen, that is, 
to live such a life so as to be called 
a worthy and honest agent of the great- 
est life insurance company that God 
ever made, the Northwestern. 


E. J. Kohn, Illinois 


The first is system. I arrange my 
cards, keep all my records in such 
shape that there is no difficulty in my 
locating any name or man or place 
without trouble. For instance, I never 
make a call in any particular neighbor- 
hood without looking over my cards, 
which are arranged by streets, to see if 
there is anybody else that I should call 
on in that neighborhood. This is the 
second: I try to keep away, in a large 
city of course, from what is called the 
congested districts. In Chicago we 
have the “loop.” There must be a thou- 
sand insurance men calling on the peo- 
ple in this “loop,” a place about half a 
mile wide and half a mile long. Every 
man gets called on many times a week. 
I try to go to the outside parts of the 
city where there is less competition, 
and where you receive more welcome 
than you do in the congested parts. I 
find that calling on the man who you 
think won’t buy, pays. Many a time I 
have thought, well, so and so, I know 
he carries a large line of insurance; 
he won’t increase it; what’s the use of 
calling on him? TI have called on him, 
and have sold him insurance. I don’t 
know whether it was salesmanship or 
I just happened to strike at the right 
time. But never pass up a man who 
you think won’t buy. When I first 
started in the insurance business I was 
bashful, a little afraid to call on these 
men I met socially, old friends, men 
with whom I played golf and met 
through my business. After IT was in 
the insurance business a month I sold 
a large policy to one of my closest 
friends. When he gave me a check for 
the policy I said, “Thank you.” He 
said, “What do you thank me for? If 
vou can’t make money from your friends 
from whom are you going to make it?” 
From that time on I called on all my 








Missouri State Life Policies Rich In Selling Points 











Facts— 








Over $156,000,000 of Insurance in Force 

Over $27,000,000 of New Insurance Gained in 1917 
Average Interest Rate Earned in 1917 6.6% 

Policy Contracts New and Attractive 
Non-Participating Policies 

Participating After End of Premium Paying Period 
Operating in 38 States, and the Territory of Hawaii 


Missouri State Life Insurance Company 


Fastest Growing Life Insurance Company in America 
Home Office, St. Louis, Missouri 

















friends. Many and many a time T‘tiave 
heard men. talk abbut the first and the 
second ail. There is no first call or 
second’ call with me. I ¢all on a man 
whom I think I can sell, until I sell 
him, I had an example only. last Fri- 
duy. I called on a man at least once-a 
month for the last two years. The 
man needed $100,000 corporation insu:- 
ance. He kept putting me off. «First 
he went to California, then he went to 
sume other place, Last Friday I went 
over there and. said, “I'm going away 
ihis time. I'm going to Milwaukee, and 
1 want to take your application with 
me.” And I got it for the. $100,000. At 
first I rode in a street car. Now I ride 
11 an automobile, But at first I used 
to sit in tne ca> and think over what 
1 was going to tell the man that I was 
calling on. Now I don’t think what I 
am going to tell the man. I try to 
think before-hand what the man is go- 
ing to ask me, and think out the an- 
éwers to the questions that he puts to 
me. In othe> words, I try to talk as 
little as I possibly can of my own initi- 
ative. I try to let him lead me on, aad 
tell me what he has got to say, and I 
try to prepare answers in advance. 
Lastly, I am loyal to the Northwestern. 
Every time I mention the name I talk 
Northwestern, and I try to prove that 
I represent the biggest and best com- 
pany in the country. 


Dr C. E. Albright, Wisconsin 

I will tell you what I think helps us 
more than anything else, and I am go- 
ing to tell you a story that will illus- 
trate it. That is the recognition on the 
part of so many men that life inaurance 
supplies a need that no other power on 
earth or above the earth can bring. I had 
delivered a policy to a very prominent 
Bohemian, a good-sized man, and he 
became somewhat reminiscent; he be- 
gan to think of his friends; he wanted 
them to have some of the same insur- 
ance, So he asked me about one or 
two of them, one man especially, and 
he asked me how much insurance he 
carried. I said, “I am sorry to say that 
sc far as I am advised he doesn’t carry 
any.” “Why not?” “Well,” I said, “I 
understand that he is a Christian Sot 
entist.”. “What has that got to do with 
it?” “Well,” I said, “I don’t know 
much about that, but I understand that 
the Christian Scientists hold that the 
Lord will protect those who are de- 
pendent upon us if we are called away 
without having made adequate protec- 
tion.” He scratched his head and fi 
nally said, “Vell, he might do that.in 
the old country, but he von’t do it over 
here.” 





TO A MILLIONAIRE, 





General Agent Spalding, of Baltimore, 
Tells How He Uses Sinking Fund 
Argument 


General Agent L.A. Spalding, of 
Baltimore, has written a letter to the 
agency department of the Mutual. Ben- 
efit, saying: 

“You will be interested in a little 
argument that I used today in golicit- 
ing a man worth a million dollars for 
insurance to cover his inheritance tax. 
It was something like this: The man’s 
name is Brown and he is the president 
of Brown & Smith, we will say, whole- 
sale chemical manufacturers. 

“‘Mr. Brown, if it should become 
necessary for your institution to issue 
$100,000 worth of bonds to mature ifn 
twenty years, how long would you wait 
to begin creating a sinking fund fo> 
their ultimate payment?’ 

“Immediately, was his zeply. 

“‘Mr. Brown, the United States Gov- 
ernment holds your persona] bonds, I 
don’t know the exact amount nor the 
maturity date, but I do know that. they 
are going to be paid. How Jong do yon 
want to wait to start creating a sink- 
ing: fund for their ultimate! payment 
andi how can you do so as well.as you 
ban through the medium of insurance 
in good, legal reserve companies?’ " 
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Testimonials to Late 
Joseph Ashbrook 


FOR FIELD 
A Remarkable Tribute to the Memory 
of a Much-Beloved Executive 

Officer 


PRINTED FORCE 


A splendid tribute to the memory of 
the late Joseph Ashbrook, for many 
years vice-president and manager of 
the insurance department of the Provi- 
dent Life & Trust, has been made by 
that Company through the issuance of 
a twenty-four page supplement to 
“Provident Notes.” 

The edition is edited by Thomas R. 
Hill, superintendent of agencies, who 
has done his work in a touching spirit 
of love and affection for one whose 
death is mourned by many. The sup- 
plement includes the tributes paid to 
the late Joseph Ashbrook by the in- 
surance papers, the oflicers of the Com- 
pany and officers of other companies. Al- 
so, there appear many pages of tributes 
and reminiscences from general and 
special agents of the Provident and 
others. There are included resolutions 
of three agency associations. The con- 
cluding pages consist of quotations 
from various addresses delivered by 
Mr. Ashbrook. 

All in all this is an eloquent testi- 
monial to a man who gave forty years 
of his life to a successful pursuit of 
the loftiest ideals of life insurance. 


Provident Life & Trust Directors’ Reso- 
lutions 

The Board of Directors of the Provi- 

dent Life & Trust have passed the 
following resolutions: 


Whereas, this board has heard with deep re 
gret of the death of Joseph Ashbrook on Eighth 
month llth, 1918, and 

Whereas, at a meeting of 
Eleventh month 6th, 1911, on the occasion of 
Mr. Ashbrook’s resignation of the offices of 
director, vice-president and manager of the In- 
surance Department, this board adopted the fol 
lowing resolution: 

“Joseph Ashbrook entered the service of this 
Company in Sixth month, 1866, one year only 
after the Company commenced business. 

“We has continued with it during the more 
than forty-five years since. Early in his career, 
he assumed charge of the Insurance Depart 
ment of the Company. Largely through his ef 
forts and wise management, the insurance busi- 
ness of the Company has been developed, and 
has attained its present proportions. 


this board, held 


“But of vastly more importance than the 
volume of business written, is the fact, that 
through those years when the life insurance 


business of the country was being demoralized 
by the practices of many of its exponents, the 
manager of this Company persistently persevered 
in the course which he believed was right. 
and thereby ultimately gained for the Company 
a reputation for conscientious management and 
fair dealing which is, we believe, unexcelled 

“Joseph Ashbrook’s thorough knowledge of 
the practical business of life insurance, his 
ability to present clearly his views in public 
or private speech, before legislators and others 
of influence, and above all, his sterling char 
acter, make him reputed the country over, as 
one of the leading men of his profession. 

“In recognition of his great services to the 
Company, he was elected early in 1906 a di 
rector and vice-president of the Company, still 
retaining also the title and position of man- 
ager of the Insurance Department. 

“He now asks to be relieved from the respon- 
sibilities of these three offices because of the 
serious impairment of his health. 

“With profound regret the board accepts his 
resignation and hereby appoints him Insurance 
Adviser of the Company, with the understand. 
ing that he shall not feel under any obligation 
to be in attendance at the office except as his 
health and convenience may permit, and with 
the hope that he may be spared many years to 
serve the Company in the capacity for which 
he is so abundantly qualified.” 

It is therefore Resolved, That this board now 
confirms and corroborates the expression of ap 
preciation of the ability and high charicter of 
Mr. Ashbrook and of his long and invaluable 
services to the Company, which appreciation 
is contained in the foregoing resolution. 

Since the date last named, although the con- 
dition of Mr. Ashbrook’s health prevented him 
from taking an active part in the affairs of 
the Company, he retained a desk in the office 
of the Company, to which he was a frequent 
visitor up to about a year ago. During the 
hast year he had been for the most part con- 
fined to his home. During all this period he 
never lost his interest in the Company and 
always watched its progress with the same 
pride as in the days when he personally had 
so much to do with its success and reputation. 
The memory of his connection with the Com- 
pany will always be treasured by those wh» 
knew him, and especially by those who were 
most intimately associated with him in his 
daily work. 


Dawson’s Report 
On Puritan Life 


IN MANAGEMENT 


Ratio of Liability to Assets 130.22 Per 
Cent.—Praises Economical 
Production Activities 
The Puritan Wife of Providence 
which has $580,000 assets, has been ex- 
amined by Miles M. Dawson, the New 
York actuary, who makes a report on 

the company, saying in part: 
“Its annual premium income has in- 
creased in the ten years from $11,962.- 


CONFIDENCE 


73, to $103,802, and its insurance in 
force from $310,500, to $2,916,164, all of 
it held by persons living in Rhode 


Island or near by in Connecticut and 
thus attesting their confidence in the 
sturdy home company and its manage- 
ment. At the close of 1917, though but 
ten years in existence, it had more in- 
surance in force, placed on the lives 
of citizens of Rhode Island than any 
one of thirteen other life companies, 
all much older and larger, and all but 
one doing business in the state for 
many years and long before the Puri- 
tan was founded. 

“From the standpoint of strength and 
reliability, also, the Company ranks 
high. Its ratio of assets to liabilities, 
including policyholders’ reserves and 
full credits of their surplus earnings, 
is 130. 22 per cent., its surplus to policy 
holders aggregating $160,919, out of to- 
tal assets of $576,947. Its assets are 
soundly and remuneratively invested in 
the highest classes of securities and 
Rhode Island mortgages. The Com- 
pany secured in 1917, acceptable new 
insurance, amounting to $401,718, with 
promiums of $12,848.14, at a total cost 
of only 58% per cent. for commission: 
and other compensation to agents 
this economical showing being due, no 
doubt, very largely to the field being 


contiguous to the home office and all 
agency operations being supervised 
therefrom. 


“Although, owing to the high repute 
of New England for solvent and re- 
liable life companies as well as to its 
own enviable record in this regard, the 
Company could doubtless secure a 
much larger business by opening of- 
fices in other states, the wisdom of 
first building firmly upon its good re- 
pute and honorable achievements at 
home has been demonstrated by the re- 
sults.” 

A WORD ABOUT LAPSES 


Their Ratio To Mean Insurance In 
Force Misleading, Says Mutual 
Life “Points” 


“The solicitor is sometimes confzont 
ed with the so-called lapse ratio of a 
competing company, which may seem 
to be lower than that of his own com 
pany,” says “Points,” published by the 
Mutual Life. “This ratio of lapses to 
mean insurance in force is misleading, 
as are all ratios, bui it is even more 
flagrant in this respect than many 
others. 

“A policy lapses only when it termi- 
nates by default before a surrender 
value of any kind has accrued. It ter- 
minates by surrender when the insured 
is granted extended insurance, cash, 
paid up insurance, or other value. Gen- 


erally a termination by lapse is less 
detrimental than a surrender. 
“To, illustrate. Lapses may be al- 
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To the Man Who is Willing—and Will 





We are prepared to offer unusual opportunities for money-making 
NOW and creating a competence for the FUTURE. 


FOR CONTRACTS AND TERRITORY, ADDRESS 


H. M. HARGROVE, President _ :: 


Beaumont, Texas 

















most completely eliminated by an ex- 


pedient sometimes adopted. Policies 
which terminate at the end of the first 
year by failure to pay the accruing 


premium, mean a loss tu the company 
under any and all cizcumstances. Nev- 
ertheless, some companies allow ex- 
tended insurance for perhaps. thirty 
days, or other surrender value, in a 


case of this kind. Such terminations 
will then be listed as surrenders and 
not as lapses, and the lapse ratio ac- 
cordingly will be very low and also 
very misleading as a basis of com- 
parison. 

“Notwithstanding this apparent im- 


munity from lapses, a company—that 
is, the persistent policyholders of the 
company—will suffer greater detriment 
under such cirzcumstances than would 
have resulted had the policy actually 
terminated by lapse. The business has 
gone of the books in either case. As 
a lapse, there would have been a loss; 
as a surrender, there would be a great- 
ey loss to the extent of the cost to 
the company of the surrender value 
allowed.” 


Judge Day on Loan 
(Continued from page 3) 


sighted, because the money must be 


raised and it will be raised either by 
the voluntary purchase of interest- 


bearing bonds by the people or by taxa- 
tion of the people. Too heavy taxation 


means the destruction of commerce 
and industry—it is to kill the goose 


that lays the golden egg. 

Judge Day concluded by eulogizing 
President Wilson whom he called “the 
great apostle who represents the united 
voice of the free American people, their 
free choice.” He said that words were 
inadequate to express his views regard- 
ing the state papers of the President 
in his exposition of the ideals of de- 
mocracy. 





RIGHT AGENTS 
GOOD TERRITORY 


still available for 
development by the 
natcmeniecs men who can place policies as 
well as write applications, and who know 
how to be successfully active. Always 
an opening for real workers. 


Union Mutual Life Insurance Co. 
PORTLAND, MAINE 
ARTHUR L. BATES, President 


Address: ALBERT E. AWDE 
Superintendent of Agencies 


7 W. Madison Street CHICAGO, ILL. 











Address, 


PENNSYLVANIA OPPORTUNITY 


If you are interested in making a permanent connection with an old well estab- 
lished company with a progressive management and an unequalled dividend record, 
it will be to your interest to investigate our proposition. 

PERMANENT, 
Care of The Eastern Underwriter, 105 William Street, New York City 








Assurance Company 
of WORCESTER, MASS. 


Incorporated 1844 


REAL MUTUALITY for 
nearly THREE-QUARTERS OF 
A CENTURY has characterized 
all Company activities to the 
advantage and satisfaction of 
policyholders, beneficiaries and 
agents. 

Additions are made to our 
agency force when the right 
men are found. 


B. H. WRIGHT, President 
D. W. CARTER, Secretary 


STEPHEN IRELAND, 
Superintendent of Agencies. 


State Mutual Life 




















GREATEST 


ILLINOIS 


COMPANY 


WANTS GOOD MEN 
AND 
WILL PAY THEM WELL 
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LIVE HINTS FOR BUSINESS GETTERS 





Pracnce Suggestions to Help the Man With the Rate 
Book Increase His Income and General Efficiency 














1] 
The attention of the 
Cumulative Mutual Benefit’s paper, 
Selling “The Pelican,” has been 
Cases called to two additional 


interesting cumulative 
selling cases by Mr. M. B. Ames, of 
Norfolk. He has written four cases in 
a certain firm for $33,000 of insurance 
and has also written recently the fourth 
and fifth members of one family, one 
of them twice. It pays to cultivate in- 
tensively. 

In the work of one week-end recently, 
Mr. Ames wrote eleven new applica- 
tions and converted three term policies. 
Splendid. 

* . * 


The new draft law 
has gone into ef- 
fect and within a 
few weeks the 
classifications will 
have been made and every man between 
18 and 45 inclusive will know his ex- 
act status. The effect should be ben- 
eficial to the life insurance agent. It 
will clear up all doubt in the minds of 
men both in the new and old conscrip- 
tion ages as to what extent they are 
t» be called upon for military service 
and those deferred will have no hesi- 
tancy in taking on further obligations 


Future As Seen 
By Northwest- 
ern Mutual 


and making financial outlays, says 
Northwestern Mutual Life’s “Field 
Notes.” 

The process of granting deferred 


classification for dependency will em- 
phasize every man’s responsibilities to 
his family. He will have to state on 
his questionnaire the amount of income 
necessary to support his wife and chil- 
dren and the mental comparison with 
government pay and family allotments 
will make it easy for the life agent to 
show him the void that will exist if 
disease or accident should draft him 
and grant no pay or family allowances. 

The various official lists of “essen- 
tial industries” furnish a very access- 
ible and comple list of those who are 
making good wages and are financially 
able to purchase largely increased lines 
of insurance protection. 

Life insurance is not included in the 
non-essential class and although we 
realize fully the wisdom of this ruling 
and the justice of it, it is up to all of 
us to give ewen more proof of the es- 
sential and beneficient nature of our 
work by adding to our efforts, and in- 
creasing our efficiency in carrying the 
gospel of life insurance into every 
home. 

Patriotic work will continue to claim 
a considerable portion of our time and 
we will maintain and improve our 
leadership in Liberty Loan and Red 
Cross drives until everyone will be 
forced to admit the whole hearted 
patviotism and unpavalleled selling effi- 
ciency of the life insurance men of the 
United States. 


oe ok * 
For insurance agents 
High Cost to understand accurately 
Of the full extent of the 
Living diminishing value of the 
dollar their attention is 
called to the following new story in 


the “Baltimore Sun,” of Thursday, last 
week, 

The cost of living on an average has 
edvanced 80 per cent. in Baltimore 
during the past four years, according 
to the report made by the women in- 
vestigators to the Federal Bureau of 
Labor Statistics, which, in co-operation 
with the Kmetgency Fleet Corporation, 
is assembling information in all indus- 
trial centres for the’ purpose of read- 
justing wages. The women investiga- 








tors conducted their inquiry in Balti- 
more a month ago. The report was 
made public yesterday, says a special 
dispatch from “The Sun’s” Washington 
Bureau. 


The investigation included the ad- 
vance in price of clothing, furniture 
and furnishings, food, house rent, fuel 
and light, and miscellaneous articles 
which constitute necessities in every 
home. 


The greatest advance is shown in the 
cost of clothing for women. These 
articles have advanced 118 per cent., 
or more than doubled, in the past four 
years. The next highest advance was 
made in furniture and furnishings, 
which advanced 116 per cent. House 
rent shows the smallest advance, being 
only 12.86 per cent., or one-eighth in- 
crease. 


The Bureau of Labor Statistics used 
the prices prevailing in December, 1914, 
as the basis upon which they computed 
their percentages of advances. With 
those prices they compare the prices 
which prevailed at four other periods 


December, 1915; December, 1916; De- 
cember, 1917; March, 1918; and Au- 
gust, 1918. 

These comparisons show that the 


biggest jumps have been made between 
the period of March, 1918, and August, 
1918, a period of six months. During 
this period the price of clothing for 
males went up 35 per cent.; clothing 
for females, 33 per cent.; household 
furniture, 31 per cent.; food, 23 per 
cent.; house rent, 8 per cent.; fuel and 
light, 13 per cent., and miscellaneous 
articles, 24 per cent., the average be- 
ing 24 per cent. 


one period were de- 
creases made. During the year from 
December, 1914, to December, 1915, 
food declined 4.08 per cent.; house 
rents, 18-100 per cent., and miscellane- 
ous articles, 1.37 per cent. During this 
same period, however, maies’ clothing 
advanced 2.46 per cent., and females’ 
clothing, 303 per cent., while furniture 
and furnishings went up 5.59 per cent., 


During only 
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Insurance Company 
Building 


Metropolitan Life 
Home Office 





THE 
METROPOLITAN LIFE 


Insurance Company 


(Incorporated by the State of New York) 


It is first in the world in amount of 
insurance in force... .$3,936,181,898 
It is greater than any other company 
in America in the number of its 
SN Tsk chay sh cueanul 18,262,933 
It stood first in the world in amount 
of insurance placed in 1917 
ictasvavbhek <ite cates $791,060,002 
It stood first in the world in gain 


in insurance in force in 1917 
(Since w heated akeebee $453,749,902 
It stood first in the world in gain in 


income in 1917...... $40,648,595.67 


WAR SAVINGS STAMPS 


The Company, through its more t n 15.000) 


agents, sold $65,000,000 worth of War Say 
Stamps between February first and S« 
ber first, 1918, and expects 1 

of at least $100,000,000 d 


JOHN R. HEGEMAN, President 








and fuel and light about % per cent 


During the two year period from 
December, 1914, to December, 1915, 
clothing for males went up 22.46 per 
cent.; clothing for females, 25.09 per 
cent.; furniture and furnishing, 20.38 
per cent.; food, 20.87 per cent.; house 
rent, 85-100s per cent.; fuel and light, 


miscellaneous articles, 
The average was 18.51 


9.14 per cent.; 
18.51 per cent. 
per cent. 
During 
December, 
clothing for 


from 
1917, 
per 
per 
20.38 


the three-year period 
1914, to December, 

males went up 49.55 
cent.; clothing for females, 54.75 
cent; furniture and furnishings, 
per cent.; food, 64.35 per cent.; house 
rent, 2.86 per cent.; fuel and light. 
24.54 per cent.; and miscellaneous ar 
ticles, 51.27 per cent. The average 
total is given as 51 per cent. 

During the three-and-a-quarter year 
period from December, 1914, to March, 
1918, clothing for males went up 70.20 
per cent.; clothing for females, 85.15 
per cent.; furniture and furnishings, 
85.04 per cent.; food, 60.34 per cent.; 
house rent, 4.83 per cent.; fuel and 








Seventy-Five Years Ago 


On the first of February, 1843, The Mutual Life of New 
York issued the first mathematical reserve policy ever 
written by an American company. 


Having completed its 75th fiscal year on the 31st of 
December, 1917, the Company enters upon the new year 
with a justifiable pride in its impregnable strength, its un- 
surpassed policy contracts, its generous dividends, and its 
great body of well-satisfied policyholders. 


THE OLDEST COMPANY IN AMERICA 
IS THE COMPANY FOR YOU. 


For terms to producing agents address 


The Mutual Life Insurance Company 
of New York 


24 NASSAU STREET, 


NEW YORK CITY 








light, 42.07 per cent., and miscellaneous 


articles, 56.80 per cent The average 
increase is given as 56 per cent . 

During the three year and seven 
month period from December, 1914, to 


August, 1918, clothing for males jumped 
105.04 , 


per cent.; clothing for females, 
118.20 per cent.; furniture and furnish 
ings, 116.04 per cent.: food, 83.69 per 
cent.; house rent, 12.86 per cent.; fuel 
and light, 55.72 per cent., and miscel 
laneous articles, 80.18 per cent The 
average 1s given at &0 per cent 
- * ” 
It is better not to have so 
Some much, but to have the title 
Job to it It is better to be a 
Hedgisms plain working man and not 
be nervou when a 
stranger speaks to you suddenly 
Many men are not happy when the 
light is out 
The brain that requires the incense 
ol applause does not function when it 
is alone 
Nobody can endure a man who 
doesn’t know enough not to claim that 
he knows something about something 
he never heard of Many people think 
they are called whi they only have 
been whispered 
People have been reformed in this 
country so long that the country has a 
sort of nervousness We are not al 
lowed to enjoy what we have lived up 
to until we are given something new 
People get mixed in their idea They 
like to know where the are 


INSURED BY MUTUAL 


List of Insurance Men Who Have Died 
Since Spring and Payments 
To Estates 


Among the insurance men who died 
this year and on whom the Mutual Life 
has paid policies are the following with 
the amounts 

Reginald E. Burch, bioker, Winnipeg, 
t¢ 000: John S. Daniell, Atlanta, $2 
510: P. G. Burns, Chicago, $2,000; B 
Miles Hutchins, Columbus, Ind., agent 
$1,146; Dennison KE. Putnam, agent 
Hartley, Ia., $1,000; William A. Cooke, 
five insurance adjuste New Ovlean 

004: John MacLachlan, Jersey City 
$1,000; William S. Smith, broker, Mt 
Vernon, -N. Y.. $3,303; Lawrence J 
Fitzgerald, Auburn, N. Y., $5,241; Mel 
Mahan. agent, Swaithmore, $1,029 
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Entered as second-class matter April 
5, 1907, at the Post Office of New York, 
N. Y., under the act of Congress of 
March 3, 1879. 








THE GREAT AMERICAN 


The action of the directors of the 
Great American Insurance Company in 
deciding to increase the capital stock 
to $5,000,000 is interesting in a number 
of ways, but principally from the fact 
that the money for the additional stock 
subscription is to come from the stock- 
holders and none of it is to be taken 
from the surplus, which on December 
81, 1917, -had reached the comfortable 
figure of $8,527,719. It is doubtful if 
any Company has ever before called 
upon its stockholders for such a large 
sum as $4,500,000. The directors, how- 
ever, unanimously voted to do this at 
the suggestion of President Smith, and 
there is no doubt that the stockholders 
will concur in the proposition. When 
this is done the Company will have a 
surplus of $10,000,000. The securities 
of this Company are based upon actual 
values as of December 31, 1917, and 
would have been increased by $2,321,032 
had the securities been taken at the 
values authorized by the National Con- 
vention of Insurance Commissioners. 
This would, accordingly, increase the 
surplus of the Company in the same 
proportion and would raise it to $12,- 
321,032. These are days when the sur- 
plus account is the one which is most 
closely scrutinized and the surplus of 
the Great American is a mighty strong 
talking point. 

It is about twenty-one years since 
C. G. Smith joined the Company. He 
came as secretary, and before that was 
the manager of the Factory Insurance 
Association, previous to which he was a 
special agent in the New England field. 
A few years ago he was made vice- 
president and then president. Under 
his direction the Great American has 
progressed along sound and energetic 
lines, and the expansion move made 
this week was a natural development. 





HAZARDOUS LIFE RISKS 
In an editorial this week on “Insur- 
anee For Munition Workers” the New 
York “Times” says: 


A question that Congress should take 
up at once is the insurance of workers 


in “munition factories under, Govegn- ,. . 
the insires ‘cash basis; family “insurambed 


met control. Gov: 
the soldiers and sailors who go to 


France, and the workers in munition 
factories are told again and again by 
officers of the allied armies who inspect 
the plants that service at the front may 
be no more dangerous. Munition work- 
ers, women among them, are always 
in the shadow of death at their 
tusks. * * * The Government cannct 
disassociate itself from the employment 
of these people and the uninsuved risks 
they run in doing their bit to win the 
war. 

The editorial is somewhat sweeping 
by conveying the impression that peo- 
ple in hazardous employments are un- 
able to obtain insurance. This is not 
exactly correct. In life insurance the 
individual risk is rated according to 
the hazard, and few workmen are un- 
insurable from the company stand- 
point. While it is true that a man or 
woman handling TNT would have diffi- 
culty in finding insurance coverage 
there may be others in the plant who 
would be more fortunate. The situa- 
tion from the standpoint of the worker 
has been greatly improved by the op- 
eration of group insurance where the 
insurance averages are brought to- 
gether. Thus, risks formerly regarded 
as poor, such as railroad workers, are 
now covered by group insurance, while 
a similar policy has just been covered 
on a large shipbuilding plant where 
some of the risks are unusually hazard- 
ous just as others are not, the group 


certificates bringing them altogether 
under one coverage without discrim- 
ination. 


In compensation insurance the insur- 
ance carriers have met the situation 
by forming The Associated Companies 
which is carrying hazardous risks. In 
fire insurance the companies have 
formed an excess line pool which will 
insurance coverage to plants 
which because of their hazardous na- 
ture would otherwise find it difficult 
to get sufficient insurance. 


give 


SAYS EXPLOSIONS “BOUNCE” 

Some towns near the scene of the 
explosions in New Jersey last week es- 
caped better than others farther away. 
lor example, Plainfield suffered to 
some extent, considerable glass beiag 
broken there. There is a long stretch 
of rolling country between Morgan, 
where the explosions occurred, and 
Plainfield. This, it would be natural 
to believe, would have tempered the 
shocks. Among those who have stud- 
ied explosions of this kind there is a 
pretty well accepted theory that fol- 
lowing the explosion the air is violently 
compressed within a radius varying in 
extent with the intensity of the explo- 
sion. After that the compressed area 
may be said to bounce as a flat stone 
would after having been “skipped” 
ecross the water. If this theory is 
sound it would account for the manner 
in which surrounding towns were af- 
fected by the Morgan explosion. 





Henry S. Redstone, head of the Puri- 
tan’s actuarial department, has been 
appointed to the Advisory Council of 
the Lutheran Bureau whose headquar- 
ters are in the Bank of Metropolitan 
Building, N. Y. This appointment is 
undoubtedly in recognition of Mr. Red- 
stone’s work when in charge of the 
drive in Rhode Island for funds during 
the campaign of the National Luther- 
an Commission. Clarence C. Gleason, 
the director of the company’s Rhode 
Island agents, ha* volunteered in the 
Red Triangle Service over seas and 
when our next Record goes to press 
we hope to tell ‘you of his safe arrival 
dn France. 


Business insurance. should pe omethe 
‘the 


income basis, says “Agency Items.” 








WILLIAM E. WRIGHT 


William E. Wright, formerly with The 
Mutual Benefit in Toledo, and now with 
the Y. M. C. A., received the French 
cross of honor for gallantry under fire. 
According to a cablegram from Paris, 
the Croix de Guerre was pinned on Mr. 
Wright by a French General in the 
presence of the French regiment with 
which he had served during the hot- 
test fighting last spring when, during 
the retreat from the Soissons-Rheims 
line, Wright stayed with the regiment 
through furious rear guard action, 
gathering and distributing food and 
cigarettes to troops under severe fire. 
A citation accompanying the decoration 
also praised the value of Mr. Wright’s 
unfailing cheerfulness and courage upon 
the morale of the troops. A letter from 
the National War Work Council of the 
Y M. C. A. to Mrs. Wright contains 
this tribute: “It is through the work 
of such men as Mr. Wright that the 
Association is beginning to make for 
itself a place in the hearts of those 
who are fighting on the other side.” It 
is understood that Mr. Wright is now 
on his way back to the United States 
for the purpose of going to an officers’ 
training camp with a view to Service 


with the American ‘xpeditionary 
Forces at the front. 
° * - 


E. Roger Owen, of the Commercial 
Union, has been appointed chairman of 
a committee which is soliciting funds 
among all British insurance interests 
for the Red Cross Society and the Or- 
der of St. John. He is being assisted 
by the London members of the General 
Purposes Committee of the British In- 
surance Association. 

- * - 


James G. Guinotte, resident assistant 
secretary of the Fidelity & Deposit, at 
Kansas City, is en route for France as 
an assistant auditor of the War Depart- 
ment. 

* . + 

Louis K. Gibson, of the Mathematical 
Department of the Mutual Benefit, is 
now serving in Italy with the Y. M. 
Cc A. 

” * * 

Capt. Ben Beacher, formerly a Wis- 
consin life insurance man, and _ sta- 
tioned at Fort Logan, Texas, recently 
married a nurse, of the army service. 

* * * 

William Quade, assistant secretary 

of the Continental, is an influenza vic- 


tim. 
om + a 


H. S. Vail, of the Penn Mutual, has 
three sons in the service. Roger-S. 
Vail is a captain. 


time 








THE HUMAN SIDE OF INSURANCE | 








E. C. Jameson, president of the G!obe 
& Rutgers, is not observing the new 
4:30 closing order. A reporter for The 
Eastern Underwriter, who went into 
the Globe & Rutgers oflice at half-past 
5 on Tuesday, found one Globe & Rut- 
gers man in the Mr. Jameson. 
In the J. S. Frelinghuysen section of 
the office there were two men, one of 


office, 


whom was Senator Frelinghuysen. 
* * a 
Fred J. Cox, of Perth Amboy, has 


had more than his share of work since 
the explosions down there. Being a 
leader in the Home Defense League, 
the shells had hardly begun sputtering 
when Cox got on the job. Day and 
night he was out attending to the multi- 
tudinous duties of this arduous labor. 
The accomplishments of the League 
are warmly praised, not only that or 
Perth Amboy but of South Amboy, 
where the conditions ave worse. The 
Woodbridge men _ rendered’ valuable 
aid. The insurance men in the League, 
besides their special duties, have been 
bombarded in their offices by policy- 
holders with real or supposed claims 
Pretty nearly every plate glass policy- 
holder has a claim; also every explo- 
sion policyholder thinks he has one. 
+ or * 


Albert H. Mowbray, who has been ap- 
pointed actuary of the New York State 
Insurance Fund, to succeed Joseph H. 
Woodward, resigned. He has served 
since January 1913, as actuary of the 
Liberty Mutual Insurance Company, for- 
merly the Massachusetts Employes In 
surance Association. He is a Fellow 
of the Actuarial Society of America; 
was formerly connected with the actu- 
arial department of the New York Lite, 
and has also served as actuary of two 
state insuvance departments, Nocsth Czar- 
olina and California. Mr. Mowbray 
has won a reputation as a competent 
compensation insurance actuary. He is 
the author several contributions to 
the Transactions of the Actuazial Soci- 
ety of America, and the Proceedings 
of the Casualty Actuarial and Statis- 
tical Society of America. He is knowa 
as a severe critic of stock company in- 
surance practices and is regarded as 
a valuable acquisition by the State In- 
Surance Fund. 


of 


* * * 


Judd Anderson, formerly of the New 
York office of Marsh & McLennan, was 
one of those listed by .the Brooklyn 
Kagle on Sunday as members of Brook- 
lyn’s famous division who returned un- 
wounded from the attack on St. Quen- 
tin. About 60 per cent. of this division 
was listed as either killed in dcetion, 
wounded or missing and friends of 
Mr. Anderson are rejoicing at his good 
luck. 

ae * + 


Edwin J. Donnelly, manager of the 
boiler department of the New York of 
fice of the Travelers, is running for 
the New York State Assembly from the 
12th District, Brooklyn, on the Repub 
lican ticket. Mr. Donnelly for a long 
has been acting as one of the 
“Four Minutemen,” and it was through 
this work and his activities in coach 
ing Brooklyn high school athletic teams 
that he became interested in politic 
Formerly a prominent college athlete, 
he has taken a great interest in coach- 
ing the younger generation and his 
friends are counting on the popularity 
gained in this way to win the election 
for him. 





SAMUEL FOX MAKES CHANGE 


Samuel Fox, for the. past five years 
with A. Arndt & Bro., resigned last 
week and started on Monday with the 
New -York offce of Gilmour, Rothery, 
Clark & Cortis, of Boston, as placer. 
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Auto Companies 
Must Stay Is View 


DESPITE GOVERNMENT RULINGS 





Agents May Drop Companies Refusing 
to Cover Commercial Trucks 
in War Work 





That the ruling of the Govesanment 
prohibiting the use of coal after Janu- 
ary 1 in private or public garages will 
cause a serious falling off in automo- 
bile premiums and is the forerunner of 
the much more detrimental order pro- 
hibiting the use of all pleasure cars 
by private individuals is the fear of au- 


tomobile underwriters. 

The companies have already noted 
the discontinuance of insurance on 
some cars which have been placed in 
dead storage by their owners as a re- 
sult of the gasless Sunday order and 
some believe an order prohibiting the 
use of private pleasure cars will be fol- 
lowed by a good proportion of automo- 
bile owners discontinuing their insur- 
ance. 

In view of the present conditions, 
many companies are said to be cutting 
down on their automobile writings in 
order not to be burdened with commer- 
cial trucks only with little prospect of 
renewing any considerable proportion 
of their pleasure car premiums. 

That the companies now writing au- 
tomobile insurance must as a group 
cover all commercial and pleasure cars 
offered to them and that each company 
now in the business will be forced by 
circumstances to continue in the busi- 
ness is the belief of one automobile 
underwriter who told The Eastern Un- 
derwriter that agents should, and he 
believed would to a large extent, drop 
for all time those companies which dis- 
continue writing automobile insurance 
now because of apparent adverse con- 
ditions. He said the competition of 
mutual companies is only one of the 
reasons why this step will follow. More 
than 50 per cent. of the commercial 
trucks operating to-day he said are en- 
gaged in war industries and, therefore, 
must be given coverage by the insur- 
ance companies. Further, he thought, 
the agents will be forced to pledge their 
future business to those companies con- 
tinuing their full facilities now. 








Malcolm K. Smith, son of Harry A. 
Smith, president of the National Fire 
and Mrs. Smith, has entered the Choate 
School for Boys at Wallingford, Conn. 


FIRE INSURANCE DEPARTMENT 


Cc. D. HUBBARD LOSES SON 





Pennsylvania State Agent of Phoenix of 
London Bereaved—Died at 
Training Camp 





Charles Pitcher Hubbard, son of 
Charles D. Hubbard, state agent of the 
Phoenix of London, headquarters Wyn- 
cote, Pa., is mourning the loss of his 
son, Charles Pitcher, another influenza 
victim. Charles Pitcher Hubbard was 
graduated from Cornell in 1915, with 
the degree of M. E. In 1916 he went to 
Japan in the service of the American 
Trading Co., as engineer, designing and 
constructing power plants for them. 
When America went into the war he 
tried to enlist from Japan. In July he 
received his passports, left for home, 
and ‘in August joined the army as a 
Lvivate in a regiment of engineers. Soon 
he was made a corporal, and the same 
evening was ordered to report to the 
engineers officers’ training school, U. 
S. Army, Camp A. A. Humphreys, Vir- 
ginia. It was while there that he be- 
came ill and died, being buried with 
military honors in Arlington National 
Cemetery. 





E. R. CLEMENCE DEAD 


Treasurer of the Underwriters’ Associ- 
ation of Middle Department—Well- 
Known Figure in Business 
Edward R. Clemence, treasurer of the 
Underwriters’ Association of the Mid- 
dle Department, died at Merion, Pa., of 
acute indigestion a few days ago. He 
belonged to the old school of under- 
writers and preceded E. B. Creighton 

as secretary. 
CHANGES ITS NAME 

The name of the Skandinavia Re-in- 
surance Company has been changed to 
the Skandinavia Insurance Company, 
and the capital increased from 10,000,- 
000 to 20,000,000 kroner, of which 5,- 
000,000 kroner will be paid up. The 
paid-up capital as at December 31 1917, 
was 2,500,000 kroner (£138,889). 





CHARTIER AGENT FOR UNION 

Charles C. Chartier, Long Island City 
agent, has been appointed agent in that 
territory for the Union, of London. 
Mr. Chartier now represents the Scot- 
tish Union, Mercantile, State Assur- 
ance, Boston, and Union. 
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MARINE AND FIRE 


INSURANCE COMPANY 
LIMITED 








UNITED STATES FIRE BRANCH 
J. A. KELSEY, General Agent 


80 MAIDEN LANE, 


NEW YORK 


FIRE 
TORNADO 
RENTS 
PROFITS 
HULLS 
CARGOES 
FLOATERS 


THE AUTOMOBIL 
INSURANCE COMPANY 


OF HARTFORD, CONN. 
MORGAN G. BULKELEY, President 


CASH CAPITAL 


$2,000,000.00 


ASSETS 


$7,266,538.81 


LIABILITIES, EXCEPT CAPITAL 


$3,086,345.45 


SURPLUS TO POLICYHOLDERS 


$4,180,193.36 


LINES WRITTEN 


MARINE WAR RISK 

WIND STORM MAIL PACKAGE 
LIGHTNING TOURIST BAGGAGE 
EXPLOSION SPRINKLER LEAKAGE 


COMMISSIONS USE AND OCCUPANCY 


AUTOMOBILES 
LEASEHOLD 
REGISTERED MAIL 


Affiliated with 


INLAND MARINE 
INLAND TRANSPORTATION 


AETNA LIFE INSURANCE CO. 
AETNA CASUALTY & SURETY CO. 
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Telephones: John 63-64-65 


Northern Asse. Co., Ltd. of =e 
Commonwealth Ins. Co, of N. Y. 
Detroit F. & M. Ins. Co. of Mich. 


LEWIS & GENDAR, 


New York City Agents 


Brooklyn and Suburban Agency 


Employers’ Lia. Assce. 


Globe & Rutgers Inc. of N ° 
i Corp. of London 


Commonwealth Insurance Co. of New York 
ONE LIBERTY STREET, NEW YORK CITY 


Firemen’s Inc. Co. of New Jersey 
Y 


145 MONTAGUE STREET, BROOKLYN—NEW YORK 


Teli phones: Main 6370-6371-6372 


Inc. 











95 William St. 


New York 


WALTER F. 


ERRICKSON 


AGENT 


38-40 Clinton St. 
Newark, N. J. 








BRANCH 
FIRE INS. CO. 


Sunbury, Pa. 
Inc, 1911 


Surplus 


OPERATING ON A CONSERVATIVE BASIS 


T 


C 


63,479.83 | 


ITY 


INSURANCE 
COMPANY 


Pittsburgh, Pa. 
Inc, 1870 


$357,318.58 
54,256.92 
200,000.00 
96,379.07 


IN A LIMITED 


TERRITORY UNDER’ AN EXPERIENCED MANAGEMENT 
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BROKERS ACTIVITIES 








TO START NEW OFFICE 


Ives, of Ream, Ives & Wrightson, Will 
Head New Venture—Full An- 
nouncement Later 


The complete details of the 
changes in Ream, Ives & Wrightson 
cannot be announced yet Henry W. 
Ives, who will retire to head his own 
firm, did not care to make any com- 
ment this week It is understood a 
number of employes of Ream, [ves & 
Wrightson will go with him in his new 
venture. 

Ream, Ives & Wrightson have grown 
rapidly and occupy large and handsome 
offices in the Hanover National Bank 
Building. The firm has advertised heav- 
ily, particularly in the way of offering 
accident coverage to people going to 
lcurope. 

In addition to doing a large marine 
and fire brokerage business it is un- 
derwriter for the American Re-Insur- 
ance Co. Mr. Ives is a well-known and 
highly successful broker; Mr. Ream is 
a member of the Chicago family, the 
late head of which was a _ sleeping 
car magnate. Mr. Wrightson lives in 
London. 

see 
Brewster and Upton 

The agency business of J. N.S. Brews- 
ter & Co., is now exclusively handled 
at the company’s offices in Cedar Street. 
The brokerage business is exclusively 
handled at 55 Liberty Street, by Brews 
ter-Upton, Inc. While Mr. Brewster is 
president of both concerns the different 
functions of the offices are kept indi- 
vidual and distinct. J. K. Upton, who 
is vice-president of both concerns, has 
built up a considerable reputation as 
a producer and all in two yours’ time, 
When he resigned as New York man- 
ager of the Ocean he went into bust- 
ness for himself. Two years ago he 
went with the Brewster office, and spe- 
cialized in compensation, liability, hull 
and builders’ risks. 

* A * 
In Government’s Fund 

The compensation business at the 
Bristol and Hog Island shipyards is now 
in the Government's insurance fund. 

a ok ¥ 
Losing Truck Business 

It is exasperating to insurance men 
to see so much good automobile truck 
Lusiness going “whist” to the Govern- 
ment. Ags fast as trucks are put in 
Government service the insurance is 
dropped The Governinent is picking 
up heavy trucks wherever it can get 
them and putting them to all sorts of 
work. Anything that requires power, 
svtch as pulling stumps, hauling logs, 
hoisting with block and tackle. Trucks 
are even raised of the ground and a 
belt adjusted about a rear wheel and 
the power used to run some sort of ma- 
chine. When an agent has had several 
hundred trucks paying him a good pre- 
nium in every case and suddenly sees 
the whole line taken over it hurts 
ves, it does. 

a ok * 

Hail Insurance on Growing Tobacco 

Wakefield, Morley & Co., Hartford, 
have had a splendid record writing 
insurance on growing tobacco for the 
Globe & Rutgers. In discussing this 
the Hartford agent said this week: 

“There is nothing new or startling 
to be said in respect to this class of 
business except that we happened to 
experience a very fine growing season 
with result that the crop matured early 
and was harvested early. This saved 
us some logses that we might have had 
if the growing season had been back- 


ward. So we might say that we had 
good luck and made just a fair profit 
for the Company.” 

a 5s * 


$5,000,000 More on Standard Steel Car 
Hutchinson Rivinus & Co.. Philadel- 
phia, are placing $5,000.000 more on the 
Standard Steel Car Co. This is under 
the regular blanket form with 90 per 
cent. co-insurance. The risks, very 
good from an insurance standpoint, 
carry over $10.000,000 insurance. 
+. o - 
Claude D. Corke Dead 
Claude D. Corke, of Cornwall & Stev- 
ens, died on Tuesday evening at his 
home, Queens, L. I., of bronchial pneu- 
monia following an attack of Spanish 
influenza. Funeral services were held 
last night and the burial takes place 
this morning at Maple Grove Cemetery. 
Mr. Corke was 28 years of age and is 
survived by his widow. He was a pop- 
ular member of the City Insurance 
Club and active on al] of its occasions. 
Mr. Corke for several years had been 
special agent of the National Union in 
New York and New Jersey. 
+ * ¥ 
First Meeting Next Week 
The first fall meeting of the Brokers’ 
Association will be held Wednesday, 
October 16. Mo business of special im- 
portance is at present in prospect. 
~ a * 
Chas. Miller Victim of Epidemic 
Charles Miller, manager of the fire 
department of Johnson & Higgins, is 
one of the lavge number of insurance 
ven who are victims of the epidemic 
o! Spanish influenza. 
* * _ 
Has Passed Examinations 
Miss Olive Outwater hag passed the 
examinations of the Casualty Actuari- 
al & Statistical Society, and is one of 
the few women to be admitted to that 
organization. Miss Outwater is assist- 
ant actuary of the National Workmen's 
Compensation Service Bureau. She is 
a graduate of the University of Michi- 
fan, 


NEW YORK STATE DEPARTMENT 


HUMBOLDT. FIRE OF PA. 
CAPITAL FIRE OF N. H. 


TEUTONIA FIRE OF PA. 
GEORGIA HOME OF GA. 


PERCY B. DUTTON, Manager, ROCHESTER 








100 William Street 


GENERAL AGENTS 
FIRE and AUTOMOBILE INSURANCE 
Excellent Facilities for Handling Suburban Business 


New York, N. Y. 


Phone: John 2312 




















H. A. Smith, President 





F. D. Layton, Secretary 
G. H. Tryon, Vice-President S.T. Maxwell, Ass’t Secretary C. B. Roulet, General Agent 


SURPLUS TO POLICYHOLDERS............$5,980,020.79 


National Fire Insurance Company 
OF HARTFORD, CONN. 
Statement January 1, 1918, to New York Insurance Department 


LIABILITIES : 
es OD I ven cdensntuctaennteensenecuncsssesees $2,000,000.00 
Funds reserved to meet all Liabilities, Re-insurance Re- 
ee RR re eee ae 11,073,438.19 
Unsettled Losses and other ClaimS...............c.ccccceceseeee 2,168,701.64 
Net Surplus over Capital and Liabilities .................... -  3,980,020.79 


Total Assets January 1, 1918...............$19,222,160.62 


I. B. Seymour, Treasurer 

















BRITISH AMERICA 


ASSURANCE CoO. 


Incorporated 1833 


(FIRE AND INLAND MARINE) 
Head Office, Toronto, Canada 


United States Branch 
January 1, 1918 
REGO crcckssdccncesscesccvsences $2,192,173.14 
Surplus in United States..... 772,927.35 
Total losses paid in United 
States from 1874 to 1917, 
A eer 25,298,472.00 


W. B. MEIKLE, Pres. & Gen. Mgr. 
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95 William Street, 





AGENTS FOR 
NEW JERSEY 


Phone, 447 John —— 588 Elizabeth 


208 Broad Street, 
Elizabeth, N. J. 











THE HANOVER 


FIRE INSURANCE COMPANY 


Incorporated 1852 


The real strength of an insurance com- 
pany is in the conservatism of its man- 
agement, and the management of THE 
HANOVER is an absolute assurance of 
the security of its policy. 


R. EMORY WARFIELD, President 
FRED. A. HUBBARD, Vice-President 


E. S. PAL | Secretary 
WILLIAM MORRISON, Asst. Sec’y 


HOME OFFICE 
Hanover Bldg., 34 Pine St. 
NEW YORK 


HOWIE & CAIN, General Agents 
Metropolitan District 


100 WILLIAM STREET, NEW YORK 











307 FOURTH AVENUE 


Fire—Casualty 


LOGUE BROS. & CO., Inc. 


—Automobile Insurance 
Nation-Wide Facilities for Handling SURPLUS LINES 


PITTSBURGH, PA. 











ADEQUATE 
FACILITIES 





PHILADELPHIA 


’ CLARENCE A. KROUSE & CO. 
LOCAL AND GENERAL AGENTS 
325 WALNUT STREET 








ALL LINES 


PENNSYLVANIA 


PHILADELPHIA, PA. 


NEW JERSEY 





SATISFACTION 
SERVICE 


ALL LINES 











B. M. CROSTHWAITE & CO. 


Fire and Automobile Insurance Specialists 


Lines Bound Anywhere in New York State 
45 John Street, New York City, N. Y. 


Telephones 2404-5-6-1758-1090 John 











EQUITABLE UNDERWRITERS of New York 
— FIRE and WAR RISKS 


Lines Bound Throughout United States, Canada, Cuba and Mexico. 





Home Office: 68 William Street 
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Merchants National Fire 


Insurance Co., Chicago, Illinois 


Home Office: 
No. 29 So. La Salle St. 


H. C. JONES, Secretary and Treasurer 
I. W. ROCKEY, Managing Underwriter 


CAPITAL 
$250,000.00 








. 


| N 
s 
C 








AN ALL-AMERICAN PROGRESSIVE FIRE 
INSURANCE COMPANY OF THE MIDDLE WEST 
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LINES SOLICITED AND BOUND THROUGHOUT UNITED STATES | 


AND CUBA 


E. F. FLINDELL 
INSURANCE 





1 LIBERTY STREET 


Telephone John 2612 


NEW YORK 


LOCAL OFFICES 


JERSEY CITY, N. J. 
Montgomery St. 
Tel. 216 Montgomery 





BROOKLYN, N. Y. 
153 Remsen St. 
Tel. 2504 Main 


NEWARK, N. J. 
9-15 Clinton St. 
Tel. 614 Mulberry 














Exchange of Facilities Between 
American and French Companies 








By A. V. Hansen, of Firm of Alb. Smeesters, Paris 




















The most striking feature of the sub- 
ject of the interchange of insurance fa- 
cilities between French and American 
companies is undoubtedly that America 
and France, being sister republics with 
s0 Many common interests and fighting 
the world’s enemy shoulder to shoulder, 
zre bound sooner or iater to develop 
a reciprocal insurance market, with all 
signs pointing to the present as the 
time for it to be started. 

Today, the insurance markets of both 
countries, having gone through much 
the same development, are doing little 
or no business together. There are 
two reasons why this is the case. The 
first is that both of us have had quite 
enough to do so far in securing the 
very considerable amount of business 
which the German companies left be- 
hind them when they were expelled, 
and, secondly, both markets have been 
fully occupied in meeting the extra de- 
mands on their resources in covering 
the immense amount of business which 
has been a direct result of the war, 
particularly as far as marine insurance 
is concerned. Both the American mar- 
ket and the French market have for 
years, generally speaking, only known 
the London market for excess of home 
coverage. 

Thirty British Companies in France 

We, in France, have been doing and 
are doing a very important business 
with London which I most sincerely 
hope will continue and develop. The 
same is the case as far as the Amer- 
ican insurance market is concerned, but 
we in France do not see any reason 
why closer co-operation should not be 
established between France and Amer- 
ica, and this is the very purpose of my 
journey, to make it known here that 
the French insurance market is too big 
and the magnitude of the French in- 
surance companies too great to be ig- 
nored in the United States. You have, 
for instance, a considerable number of 


English companies operating here, 
whereas the number of French com- 
panies is limited to a very few. We 


have in France more than thirty old 
and well-known British companies ope-- 
ating there against one single Ameri- 
can insurance company. 

It stands to reason that if it is worth 
while for over thirty of the most con- 
servative British companies to operate 
in France, it would certainly be equally 
worth the while of some of your first 
class American insurance companies to 
do the same and, likewise, for French 
companies to enter the United States. 

The position of the French companies 
before the outbreak of the war, or in 
other words previous to 1914, was that 
particularly in marine insurance the 
German companies had control of a 
very important part of the business. 
They had a great many agencies of 
German companies besides important 
hcldings in several French companies. 
The outbreak of the war led to the im- 
mediate discontinuance of all] German 
agencies and company operations and 


consequently a considerable amount of 
their business was left open upon the 
market. This business has now partly 
been absorbed by French companies, 
both old ones and new ones which have 
started during the war. On the other 
hand, it is interesting to note, that the 
opportunity of securing the business 
which was left behind by the German 
companies has been fully appreciated 
by British and Scandinavian companies 
which have established themselves in 
France and have succeeded in obtain- 
ing a considerable amount of profitable 
business. 
Companies Now Underwriting 

It will undoubtedly interest your read- 
ers to learn that not less than approx- 
{mately one hundred and twenty-five 
insurance companies are underwriting 
marine business in France. The ident- 
ity of these companies is as follows: 


50 French companies 
30 British companies 
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17 companies of various nation- 
alities 

10 Scandinavian companies 

8 Russian companies 

9 Dutch companies 

1 American company 


These figures speak for themselves. 

The French marine insurance market 
is open to any company in the world 
which can secure the approval of the 
‘French Government and no deposit is 
required. It is widely known that the 
French marine insurance business has 
given good results to the underwriters 
before the war, particularly the hull 
business, and during the war I venture 
to say that every company doing busi- 
ness in France has made a substantial 
profit on its French business. 

The reason why American companies 
have not yet established agencies and 
branch offices in France is, I believe, 
due to various circumstances, one of 
which is that the American marine in- 
surance market has undergone to some 
extent very much the same develop- 
ment as the French insurance market, 
and consequently has been mainly oc- 
eupied in consolidating its position in 
it, own market and taking advantage 
of the immense opportunities which 
have been created there during and as 
an indirect consequence of the war. 
Secondly, I feel inclined to believe that 
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American insurance managers, owing 
to the uncertainty of events in Europe 
during the war have not felt inclined 
to enter that field. Although I under- 
stand: that America is now feeling a 
certain shortage of labor which might 
tend to postpone the extension of the 
business to foreign fields there can be 
no doubt that the time has arrived 
when American companies can enter 
the French market without any fear « 
the disturbance of business owing 
the war being carried on on 
soil. 

The matter of comparative acquisi- 
tion costs, clerk hire, taxes, etc., is one 
which cannot be gone into briefly but 
which I have found American company 
managers to be grossly misinformed on 
to the detriment of their own interests 
in the extension of their business. 

I also believe that the importance of 
the French marine insurance market 
and business has been greatly under 
estimated in the United States. 

Place for French Companies Here 

It would lead too far afield to quote 
figures and statistics here which would 
give an idea of the importance and re- 
sources of the French insurance com- 
panies but this information is available 
and it is but a mild statement to say 
that French companies are by no means 
represented in the United States in any 
way commensurate with the relative 
importance of the French market. The 
main reason, as I have mentioned be- 
fore, is that the French companies have 
devoted the greater amount of their at- 
tention to securing for themselves the 
major portion of the business which was 
left open by the forced withdrawal of 
the German companies, besides taking 
care of the immense amount of new 
business resulting from war activities. 
Furthermore, it must not be forgotten 
that the French insurance enterprises 
have been confronted with great diffi- 
culties during the past four years. Par- 
is ig the center of all marine insurance 
in France, and, with very few excep- 
tions, the head offices of the companies 
will be found there. The scarcity of 
clerical labor, which you are now feel- 
ing over here, has from the outbreak 
of the war been intensified over there. 
Secondly, everybody will readily ap- 
preciate the great disturbance which 
the threatened invasion has caused on 
commercial life in France. Thirdly, the 
numerous bombardments by day and 
night to which Paris has been subject 
ed have at times made it exceedingly 
difficult to carry on business, Never- 
theless, it is a fact that few countries 
can show a market development equal to 
that witnessed in France during the 
war. The financ.al resources of the 
French marine insurance companies are 
very large and the deposit required 
over herve _ would by no means be 
any hindrance to the French companies 
wishing to operate here. The main dif- 
fieulty which the French companies 
intending to onen branch offices or 
agencies in the lnited States shall have 
to reckon with lies in the fact that the 
French Government has prohibited the 
export of French capital, which means 
that the French Government at the 
present time would hardly consent to 
the necessary money beine sent out of 
Franee to meet the depository requite- 
ments of the United States. However, 
America and France, having not only 
political but immense joint commercial 
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interests, will no doubt work out a Sat- 
isfactory adjustment of this situation in 
the very near future. 

Desirability of Exchange 


America, as wll as France, was be- 
fore the war a principal market for 
German reinsurance companies. 1 have 
no actual figures at my disposal, but | 
think it can soundly be estimated that 
thirty per cent. of the total German re- 
insuvance premiums previous to the war 
was extracted from the French and 
American markets. As the German 
ccmpanies have been cut off from all 
connection with France since 1914, and 
from America since the beginning of 
1917, the necessary reinsurance ar- 
-angements for the replacement of 
these facilities has waturally taken 
place. The reinsurance market in the 
Allied countries has seen a coneider- 
able development, but the weakness of 
the efforts to replace the German com- 
panies is due to the fact that the rein- 
surance companies, which have been 
established since 1914, have to some 
extent failed to pool their interests and 
neglected to co-operate on the large 
scale which was the fundamental 
strength of the German reinsurance 
system before the war. 

We, in France, are keeping this point 
very much in mind and we are endeav 
oring now in one way or another to 
pool our interests with those of a num- 
ber of Italian reinsurance companies, 
which, when completed, will give us 
immense facilities and financial re- 
sources. 

Furthermore, I believe that one of the 
natural results of this war will be that 
every country will more than ever favor 
native enterprise. Consequently, insur- 
ance facilities will have to be exchanged 
on a larger scale than hitherto in the 
ferm of reinsurance business rather 
than direct underwriting. 

We have reason to believe that Amer- 
ica has of late greatly felt the need of 
additional reinsurance facilities. Re- 
insurance cover on American account 
has, I understand, been obtained to 
some extent partly in England and 
partly in Scandinavia, but I know that 
few American companies to date have 
made any great use of the French re- 
insurance market. France, as a rein- 
surance market, although a compara- 
tively new proposition, is a market 
which will have to be reckoned with in 
the future. Everyone is, or ought to be, 
acquainted with the importance of the 
German reinsurance market before the 
war and although this market to some 
extent has alteady been replaced, it is 
a great mistake to beiieve that it has 
beep replaced to such an extent that 
the Allied nations will not have to take 
many additional steps if it is their in- 
tention to remain independent of Ge-- 
man reinsurance companies after the 
war. As far as the French companies 
are concerned, they still do need cover 
which at present is being obtained 
partly through England and Scandina- 
via 

The position of the French and Amer- 
ican markets is, therefore, that both 
markets need and can give each other 
a very important cover, and it would be 
an extraordinary lack of understand- 
ing if these two markets should not now 
commence to co-operate on a larger 
scale, 


CITY CLUB’S MEETING 


Resolution Adopted cn Death of Claude 
Corke, of Cornwall & Stevens— 
Was Member of Committee 


A Liberty Loan meeting of the City 
Insurance Club was held Wednesday 
evening at Farrish’s Chop House. Great 
regret was expressed by the members 
present at the sudden death on Tues: 
day of Claude Corke, of Cornwall & 
Stevens, who was one of the most ac- 
tive members of the Club and a mem- 
ber of the campaign committee, and 
suitable resolutions were adopted. 

President J. J. Hartnett thanked the 
campaign committee and the members 
of the various teams for the work they 
had done in making the Club’s drive a 
success, but urged them to extend an 
even greater effort. Charles F. En- 
derly, chairman of the committee, told 
what some of the members had done 
by reading the following list of big 
subscriptions which had been secured 
to date to the credit of the Club: 





NNN Sw iickee ce wecneoue $200,000 
Equitable Underwriters ....... 10,000 
Cornwall & Stevens, Inc. ..... 30,000 
Darby, Hooper & McDaniel 27,200 
Colonial Assurance Co. ...... 25,000 
Cy CE NOW TOPE .c.cckcencoere 25,000 
James R. Skinner & Co. ....... 10,000 
N. Y. Plate Glass Co. ........ 8,000 
Bale, Snedeker & Co. ......... 3,000 
A eT ere ee 2,500 
Schaefer & Shevlin ........... 1,000 
Gr WEE. Sa cwlecwSiane dave daeaee 1,000 
Ae... Serer 1,050 
Sok are eee 1,000 
a. Oe ee Ee va vva sevescns 1,000 
ee BE saseeusetesncbaaeewn 1,000 


The following have subscribed for 
$500: 3B. J. Alley, R. Powell, H. Bus- 
ton, C. F. Enderly, Jackson & Smitn 
Agency, C. D. Sutton, J. Healy, J. Hy- 
lind, W. E. Parrington, R. E. Blake, 
H. W. Barley. 

Other subscriptions to the sum of 174 
total $24,750, making a total to date 
of $388,050. 


There is in France a general feeling 
that she and America, both during and 
after this war, will have many financial 
and political interests in common and 
it would therefore be desirable and nat- 
ural that a far greater interchange of 
business between France and America 
shculd henceforth take place than has 
been the case up to the present. Quite 
apart from the technical and commer- 
cial reasons which I have mentioned 
above, the new feeling of friendship 
and mutual regard between France and 
America might reasonably be expected 
to form the very best basis for intez- 
change of insurance business between 
these two countries. 
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Tat HUMBOLDT FIE,NSURANCE co 
Statement January 1, 1918 


ASSETS LIABILITIES 

morterges Sescagsitonsnvoeswonste yyy NINN dint ig cuudceedecnvenebicwd $ 300,000.00 

Real Estate .................0+.. 103,540.90 || Unadjusted Losses .............. 93,290.82 

Cash in Office and Banks....... DEE | | SMUD ccnsasicdcnedcedecdsccecses 1,024,694.02 

. —” and Accrued...... 16,915.50 || Other Liabilities .............4. 28,500.00 

Agents’ Balances,”................ 180,375.54 || Net Surplus ...............06005 + 304,131.20 
Collateral Loans ................ 32,643.75 
Re-insurance Losses Due from | 
Other Companies .............. 52 

$1,750,616.04 |  $1,750,616.04 


. H. TRIMBLE, President 
Secy. 
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Great American To 
Have $5,000,000 Capital 


Unanimously Voted By Directors After 
Capital Issues Committee Passes 
Proposed Increase 


SURPLUS TO BE TEN MILLIONS 


New Stock to Be Issued at $150 a 
Share—President Smith’s 
Letter 


The directors of the Great American, 
which has $2,000,000 capital, has voted 
to increase the capital to $5,000,000. 
The new stock will be subscribed for 
at $150 a share. President C. G. Smith 
has mailed to stockholders of the 
Company the following letter: 


“You will find enclosed a formal no- 
tice of a special meeting of stockhold- 
ers, to vote upon the question of in- 
creasing the capital stock of the Com- 
pany from $2,000,000, par value, to $5,- 
000,000 par value. 














“The directors of the Company are 
unanimous in their recommendation 
that the capital stock of the Company 
be increased at this time. The regu- 
lar business of the Company has been 
growing steadily, and, since January 
of the present year, through the amend- 
ment of its charter by authority of the 
stockholders, the Company has been 


profitably engaged in the business of 
marine insurance, which is rapidly 
growing owing to the expansion of 
American tonnage. Conditions brought 
about by the war have made additional 
demands upon all fire insurance com- 
panies, partly as the result of the ex- 
odus of the German companies, partly 
owing to the tremendous government 
activities, and partly owing to the gen- 
eral advance in insurance values due 
to increased labor and material cost. 
Your Company has a much smaller 
capital than some of its principal com- 
petitors, although by its charter its 
authorized capital is $5,000,000; its 
writing capacity is limited to 10 per 
cent. of its capital on any one risk 
and the Company is hampered in other 
ways by its present restricted capital. 


Passed By Capital Issues Committee 


“The proposed increase in the capital 
stock has been passed by the Capital 
Issues Committee of the War Finance 
Corporation as not incompatible with 
the national interest, but without ap- 
proval of legality, validity, worth, or 
security (Opinion No. A1870). That 
Committee does not permit any new 
issues of capital, unless it is convinced 
that they will contribute substantially 
to the prosecution of the war or the 
welfare of the country. That the Com- 
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mittee has approved of the increase in 
the capital of your Company at this 
time is conclusive evidence that, in 
the opinion of the Federal officials, it 
is desirable that the increase should 
be made and should be made promptly. 
It is. proposed, therefore, to issue the 
new stock upon terms which will en- 
able the Company to start the new year 
with the increased capital. The new 
stock will be issued at $150 a share, 
which will give the Company a capital 
of $5,000,000, and a surplus of about 
$10,000,000, and place it in a strong and 
commanding position. 

“The opportunity to subscribe to this 
new stock is of such value that those 
who are unable or unwilling to sub- 
scribe will undoubtedly be able to sell 
this privilege for a very substantial 
amount. 

“Holders of a large portion of the 
outstanding capital stock have ex- 
pressed themselves in favor of the pro- 
posed increase; and it is believed that 
the action of the stockholders upon the 
proposition will be practically unani- 
mous. If the increase is authorized, 
one-half of the purchase price of the 
new stock will be called for in about 
thirty days, and the remaining half in 
about sixty days. Seventy-five per cent. 
of the proceeds of the new stock ($3,- 
375,000) will be invested in the Fourth 
Liberty Loan bonds.” 


AMBULANCES FOR FRANCE 


A movement has been started among 
fire and casualty men to send as many 
ambulances as possible to the French 
front. The movement is yet in a dis- 
organized form, but application has 
been made for the privilege to collect 
funds for this purpose and it is ex- 
pected that the work will soon be un- 
der way. 

Some of the officials who ave party 
cipating in this movement and. have 
volunteered to act as a committee for 
the collection of funds are J. G. Hil- 
liard of J. G. Hilliard & Co.; Col. A. 
H. Wray, United States manager of 
the Commercial Union; T. A. Ralston, 
sub-manager of the United States head 
office of the Northern, of London; J. J. 
Hoey, vice-president of the Continent- 
al; C. F. Enderley, manager of the bro- 
kerage departments of the Insurance 
Company of North American and the 
New York Underwriters’ Agency; John 
A. Kelly, of Kelly & Fuller; L. W. Fay, 
of Ogden & Fay; and C. E. Wickham, 
of Wickham & Kemp. Michael Maas 
and Harry Mass, both of Henry Sobel 
& Co., have also been very active in the 
movement to buy ambulances. 
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Explosion Losses 
Will Be Light 


AMBOY SITUATION NOT BAD 
Committee on Adjustments—Opposition 
to Rebuilding—Fire Claims Nil— 
$100 Clause Reduces Liability 


Business men in the Amboys may be 
expected to resist strenuously all pro- 
posals to rebuild the Gillespie plant 
along such lines as would make likely 
a repetition of the harrowing experi- 
ences the inhabitants of that region 
have endured during the past week. In 
spite of the number and magnitude of 
the explosions at the loading company 
plant the fire companies will not lose 
anything as the Government has for 
some time been carrying its own risk 
there. 

The larger stores of explosive were 
not ignited. The big magazines were 
saved finally by the Government 
sending sand dredges to the scene and 
covering the magazines with sand to 
a depth which it is believed would have 
protected them had one of the explod- 
ing shells happened to land in close 
proximity. It is also said that after 
an inspection of the burning plant had 
been made by air men, members of the 
Signal Corps destroyed certain build- 
ings which were in the path of the fire 
and that this checked the spread of 
the flames. ‘This is not generally cred- 
ited. What saved the remainder of the 
plant was a shift in the wind. 

There is a considerable body of in- 
fluential citizens in the Amboys who be- 
lieve that if such a plant is to be lo- 
cated near there no such quantity of 
explosive as is known to have been 
stored in the plant should be permit- 
ted. As it is the two towns have es- 
caped remarkably well. 


Private Dwellings Escape 


Although this disaster destroyed 325 
buildings of the plant, in which there 
were 700 in all, the fire companies will 
also escape almost entirely from losses 
to property outside the plant. The first 
explosions were ‘heard about eight 
o'clock Friday night. The damage done 
by them was not sufficient to demolish 
buildings in South Amboy or Perth 
Amboy but the inhabitants immediately 
began preparation to leave their homes 
if necessary. Fires and lights were 
extinguished so that in event of heavier 
explosions the danger from fire would 
be removed. There were no fires in 
dwellings except those used for cook- 
ing. This added to the favorable cir- 
cumstances. 

Insurance men therefore have not 
heard of any fire losses, except one, 
an ice house, near Morgan. 


Saved By $100 Clause 


Only one heavy explosion insurance 
loss has been reported, that on the 
horses of a contracting firm, Joseph 
F. Burke & Co. This policy was for 
$10,000 and the loss is expected to be 
total. The insurance was in the Con- 
tinental. 

As to other explosion losses, there 
was not very much of this insurance 
in force in South Amboy, considering 
the susceptibility of the town to dam- 
age by that cause. Besides there is 
a $100 liability limit in all the explo- 
sion insurance written there, which will 
nullify most of the claims presented. 

The losses are principally for dam- 
aged ceilings, chimneys and walls and 
fo> broken glass. But as practically no 
houses were wrecked and most persons 
did not carry any explosion insurance 
the loss to the insurance companies 
from this cause, even in South Amboy, 
is expected not to reach large propor- 
tions. 

In Perth Amboy, separated from 
South Amboy only by the river, con- 
ditions are even better. There were 
no fires there and the explosion losses 


will most all fall below the hundred 
dollar limit. New explosion lines are 
being written readily in both the Am- 
boys. 


An insurance incident of the con- 
struction days of the Gillespie plant is 
that when the government accepted the 
work the insurance the contractors 
carried was cancelled. The contractors 
had been adding insurance, $100,000 at 
a time, but one day, when a broker 
handling the risk was down there, the 
government agent told him to cancel. 
Before the cancellation could be ef- 
fected a fire occurred which did $10,000 
damage. The premium on the risk was 
then about $4,000. The government 
was uncertain whether or not it should 
make a claim, in view of having or- 
dered the policies cancelled. The 
broker arranged it so that no premium 
would be demanded if claim were not 
made. This is the way the insurance 
on the risk terminated. 


In talking to insurance men and 
others who have visited the Gillespie 
plant criticism has been made of the 
manner in which the buildings were 
grouped and also the condition of the 
ground between them. Some gay that 
the distance between buildings was not 
sufficient to insure safety and that the 
spaces between were not in all cases 
cleared. All this is denied by other 
insurance men who were formerly di- 
rectly interested in the risk. 

The damage caused by the explosions 
in the Gillespie plant alone have been 
placed as high as $30,000,000. 

One insurance man says that govern- 
ment inspectors recently visited the 
plant and expressed themselves as well 
pleased with the general manner in 
which it was conducted. They spoke 
from the viewpoint of safety from fire 
and accident. 

Only a short time ago a plumber 
working with an electric soldering 
iron, set fire to another building near 
Morgan, where fuses or “boosters” 
were made. 


Will Have Committee 


Companies interested in the explo- 
sion feature are meeting this week with 
a view to making arrangements for 
speedy and uniform adjustments 
through. a committee. Most of the 
losses in South Amboy are not expected 
to be over from $400 to $700. As all 
policies contained an agreement by the 
assured that no claim would be made 
for any loss not exceeding $100, by far 
the larger proportion of losses will 
never reach the claim stage. 

One explosion insurance man _ took 
what is regarded by some others in 
that line as a wise view of the situa- 
tion. He believes that the explosion 
business would benefit largely by a 
speedy and broad minded settlement of 
the Amboy claims. Some offices have 
experienced a large falling off in this 
class of business as many assureds are 
inclined to believe they will not need 
it from now on. 
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MARINE DEPARTMENT 











United States Bureau of War Risk 
Increases Its Coastwise West 
Indian South American War Rates 


Marine underwriters in this city, to 
express it mildly, were more than sur- 
prised to receive word last week that 
the United States Government War 
Risk Bureau had increased its rates for 
war risk on vessels and shipments 
coastwise, and to the West Indies and 
South America. What they could not 
understand was why at this time the 
Government should decide to take such 
action. 

After reviewing the facts carefully, 
we can only come to one or two con- 
clusions: either that the War Risk 
Bureau’s statistical department has 
caught up with its work, and has as- 
certained that the losses sustained dur- 
ing the recent submarine activities off 
our coast, which occurred during the 
months of June, July, August and Sep- 
tember, warranted charging materially 
higher rates than the apparent low 
rates charged in the past for similar 
risks; or that there are more subma- 
rines operating off the coast at present 
than the general public is aware of, 
floating mines must have been placed 
in local waters, and that the war hazard 
still exists on shipments navigating 
our waters in spite of the recent peace 
proposals submitted by the central 
powers. 

It was only recently reported that a 
U. S. Government vessel hit a mine 
off the Delaware Capes, followed by 


ton Post For 
William C. De Lanoy 


MARINE END OF R. R. BUREAU 
Government to Caney Insurance on 
Coastwise Lines and Also on 
Property Transported 





(Special to The Eastern Underwriter.) 

The assumption by the railroad ad- 
ministration of the control of coastwise 
steamship lines formerly controlled by 
the railroads now forming part of the 
Government lines, has made necessary 
the inauguration of a section of marine 
insurance by the director general of 
railroads. 

William C. De Lanoy, formerly di- 
rector of the Bureau of War Risk In- 
surance, is to be manager of the new 
marine insurance section. 

At the request of Director General 
McAdoo, the work of the new section 
will be similar to that now being per- 
formed by the fire prevention and in- 
surance section for the railroads. The 
policy of having the Government carry 
the risk which was recently extended 
to the railroad property taken over will 
operate also upon the vessels and prop- 
erty of the steamship lines. In addition 
it has recently been ordered that these 
lines shall assume the marine and war 
risks on all property transported by 
them. 


the loss of the Steamer “San Saba” 
which struck a mine off Barnegat. 

On Friday last a U. S. mine sweeper 
picked up a life boat attached to a 
davit, and the part of a deck load of 
a cargo, which was identified as _ be- 
longing to a sailing vessel destined 
from New York to South Africa, from 
which local war risk underwriters have 
deducted the conclusion that the vessel 
either hit a mine and went down at 
once, or that she was sunk by a sub- 
marine and the crew are being held 
prisoners. 

Another report received states that 
an American tanker had a fight with 
a large submarine four hundred miles 
off our coast, which would put this 
menace within twenty-four hours’ travel 
of the lane used by coastwise vessels, 
if she decides to come closer to our 
shore. 

Another report published relates to 
an American collier sunk off our coast 
but no name of vessel is given. 

All these losses go to prove that 
there is still a material hazard in writ- 
ing war risk in these waters, and what 
is most gratifying to marine under- 
writers, that our Government officials 
have taken cognizance of this fact by 
charging materially higher rates for 
this hazard than they have been charg- 
ing in the past. 

OBSERVER. 


ANOTHER EXPOSURE DUE 

The Eastern Underwriter is advised 
that criminal proceedings are about to 
be instituted against a firm of New 
York marine brokers who are said to 
have retained several hundred thou 
sand dollars of premiums on business 
which they placed with unadmitted for- 
eign companies. 





MARINE CLUB MEETING 
The first Fall meeting of the Marine 
Insurance Club will be held at the Wal- 
dorf-Astoria on October 14. 
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Marine and War Risk Insurance 
Losses made PAYABLE in all parts of the world 


C.R. EBERT & CO., Inc. 


48 BEAVER STREET, NEW YORK 


$793,852.75 
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War Industries Board 
Inspection Report 


Washington, D. C—Only 83 plants 
out of 1,811 inspected by the fire pre- 
vention section of the War Industries 
Board have been found to be bad in- 
surance risks, according to a report 
just made public by W. H. Merrill, 
chief. Conditions at 1,395 plants were 
good, those at 171 weve found to be 
fair, and 162 plants were reported as 
poor. 

In addition to the special survey o* 
fire risks that is being made at port 
cities along the Atlantic and Pacific 
coasts and on the Great Lakes at the 
instigation of the Attorney General, the 
section has under way inspections at 
358 plants and, as soon as these are 
finished, will survey 435 additional en- 
terprises. 

A summary of the plant conditions 
found and improvements made as a re- 
sult of the section’s investigations, is 
as follows: 

Good 

or no ac- 

tion re 

quired Fair Poor Bad 
Aircraft and wood 


WOTKETS scccccccccces 64 9 18 ? 11 
Metal workers, steel 

GAIIG ccccnsccecvenves 270 79 8 637 14 
Textiles and clothing 821 58 4) 12 931 
Storage we rrehouses 

and miscellaneous. 62 3 4 5 74 
Shell loading and 

chemicals .......+++> 24 6 6 5 41 
Rubber, leather, boots 

and shoes, paper... 154 16 14 2 186 


Totals ...cccccsesees 1,395 171 162 83 1,811 





Character of 
Improvement 


Automatic sprinkler equipments 24 8 
Building construction changes.. 7 13 
Cleanliness and good order...... 13 18 
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56 Beaver Street 


MANAGERS MARINE DEPARTMENT 


American Insurance Co., of Newark, N. J. 
Firemen’s Insurance Co., of Newark, N. J. 
Glens Falls Insurance Co., of Glens Falls, N. Y. 
Hanover Fire Insurance Co., of New York, N. Y. 


MARINE AGENTS 
Globe & Rutgers Fire Insurance Co., of New York, N. Y. 


MARINE AND WAR RISK INSURANCE 


Losses made payable in all parts of the World 








CABLE ADDRESS: MACOMB, N. Y. 





TELEPHONE BROAD 631 











Common hazards removed ‘ 19 28 
Division walls and wall openings 13 Ry) 
Electrical hazards removed . Ww 9 
lire alarm systems 2 
hire department organized 10 8 
Fire drilla ...ccsove ) 3 
llose equipments inne fa) 
Ilydrant equipment ; 2 
Inspection by plant owner.. a 1 
Metal lockers . ie ae 4 
Vrotection to fuel oil supply 2 ] 
Pumps ... ae ; 4 13 
Smoking prohibited ....... ; 6 x 
Standpipes eee : pesos 5 y 
Supply of hand extinguishers 2 39 
Pranks suabcenees res 2 8 
Watchmen and watch recorders 19 18 
Water supplies . , ] 14 
Yard mains none : cove 16 

Total 19 407 


NEW COMPANIES READY 


Trans-Marine and Washington Marine 
Plans—Jesse Spier and Richard 
D. Jones Underwriters 


The Trans-Marine Insurance Co. and 
the Washington Marine Insurance Co., 
announced this week their readiness to 
assume underwriting. These companies 
ave to be operated with the Importers & 
Kixporters, and for this purpose the 
Trans-Marine Underwriting Agency, 
Inc., was formed last week. Wrey Ke 
haya, president of the Importers & Ex 
porters, is also president of the Trans- 
Marine Agency; Jesse Spier and Rich- 
ard D. Jones, vice-presidents and under- 
writers; and L. B. Whitaker, sec retary. 
The Trans-Marine Agency and the home 
offices of the companies it operates will 
be housed in their building, 17 South 
William Street, about November 1. 


AUTOMOBILE LECTURE 


C. C. Wright Says Fireman’s Fund Was 

First Company to Write Auto on 

Large Scale 

In a talk on automobile insurance 
given before employes of the company 
by Assistant Secretary C. C. Wright, 
in charge of the automobile department 
of the Fireman's Fund, he outlined the 
wonderful growth of automobile insur- 
ance during the last two decades, ex- 
plaining that the first small beginnings 
of this class took place about 1902. He 
said that the Fireman’s Fund was the 
first large company to underwrite these 
risks, and wag the first company with 
a nation-wide agency plant to indulge 
in the automobile business on a large 
scale, although as early as 1905 there 
were two other companies—one in Bos- 
ton and another in New York—writing 
a limited amount of automobile insur- 
ance through their marine departments, 
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The Growth of Marine 
Insurance in England 


It is common knowledge that the 
growth of the marine insurance com- 
panies in this country has been phenom- 
enal during the past four years. Un- 
fortunately, however, it is not possible 
to show exactly what this growth is 
and to dissect’ the accounts in such a 
way as to see whether the increased 
business is really profitable. Each 
company seems to issue its marine ac- 
count according to its own fancy, but 
the form mostly in use ‘s a bald state- 
ment of premiums and interest on the 
one side, and on the other the total 
claims paid during the year, the com- 
mission and expenses, and the outgo 
and the balance which is carried for- 
ward for unexpired risks. Now, al- 
though this form may be quite Satis- 
factory so far as a fire or general casu- 
alty office is concerned, it really does 
not meet the situation and enable us 
to judge of the profitableness, or other 
wise, of marine business. Marine in- 
surance is a peculiar pusiness. Claims 
sometimes cannot be settled for a con- 
siderable period, so that although a 
claim may have been made in, say, 
1916, it is quite possible that it has not 
been definitely settled until 1918. Often, 
indeed, the amounts paid in respect of 
claims made in previous years form the 
major portion of the claims paid in the 
year of account. Therefore, in reading 
the report of a marine company this 
fact should be borne in mind. Ata first 
glance a huge increase in premium in- 
come in any one year accompanied by 
only a slight increase in claims may 
seem to indicate a wonderfully profit- 
able business, but this may not neces- 
sarily be the case. It is, therefore, de- 
sirable for a marine company to carry 
forward large reserves. It is not in the 
fortunate position of a fire office, which 
can put aside 40 per cent. of its pre- 
mium income and say that it has ample 
reserves for all claims. The old ma- 
rine offices operating before the war 
usudlly gave, and still give, results of 
their first year settlements and also in 
a separate account the results of previ- 
ous years’ settlements. 

There is also a further difficulty. 
Some companies transacting marine 
and general casualty business issue a 
preliminary combined account showing 
the totals for all classes of business. 
The form in which the accounts have 
to be rendered to the Board of Trade, 
showing the results of each department 
separately. is often not available for 
some considerable time afterwards, and 
especially has this been the case dur- 
ring the past two years. This, no 
doubt, is due to difficulties both within 
the office and to shortage of labor at 
the printers. Certainly the Board of 
Trade returns published annually by 
the Stationery Office are at the moment 
several months overdue and _ possibly 
may not be published at all during the 


war. But even those returns do not 
give us a satisfactory basis to work 
upon. Several foreign offices transact- 


ing business here seem to make no re- 
turns at all, and even those that issue 
a statement merely give the totals of 
their whole business and do not show 
in a separate account the working of 
the British business. 

For these reasons, therefore, the fig- 
ures which we give here cannot be 
looked upon as representing the growth 
of British marine insurance. They are 
not even approximate. However, they 
present some interesting features, and 
they certainly show that the business 
has grown enormously and is of very 
great importance. 

The Capital Employed 

As is only to be expected, a great 
deal of capita] is employed by the totn- 
panies transacting marine business. 


This capital, of course, is not exclu- 
sively for the benefit of this branch, as 
most of the companies also transact 
other classes of insurance. The amount 
subscribed by the companies whose 
1916 results are shown elsewhere, was 
over £47,500,000, of which nearly £10,- 
500,000 was paid up. In 1917 these 
amounts had increased to over £53,500,- 
000 subscribed, with more than £12,- 
750,000 paid up. Thus in the one year 
the subscribed capital increased by £6,- 
000,000 subscribed and £2,250,000 paid 
up. But this is not really the true 
increase. Many new companies were 
established in 1916 and 1917 whose first 
year’s results have not been included in 
these tables. This also applies to the 
remaining figures and should be borne 
in mind in considering these results. 
The Premium Income 

The increase in premium income dur- 
ing the past five years has been very 
remarkable, as is shown by the follow- 
ing: 





ER a en ee ee ... £11,030,427 
1914.. 12,256,548 
1915.. 25,487,240 
1916.. 32,529,730 
RS ee rer rrr 43,359,385 


As will be seen, the largest increase 
has taken place in 1915, the first com- 
plete year after the outbreak of the war, 
when the increase was over £13,000,000. 
It is, however, closely run by 1917 with 
an increase of nearly £11,000,000, but 
none of the other ‘years are able to 
Show such large figures. It will prob- 
ably be found, however, that when we 
allow for the companies established in 
1917 whose reports have not yet been 
issued, that the increase in that year is 
fully equal to that for 1915, though of 
course this is purely a matter of con- 
jecture. <A peculiarity of marine busi- 





MARINE 


General Agents Marine Department 


St. Paul Fire & Marine Co. 
Phenix Insurance Co. of Bastion 
Great American Ins. Co., New York 
Camden Fire Insurance Association 
Westchester Fire Insurance Co. 


Niagara Fire Ins. Co. 


WM. H. McGEE & CO. 


UNDERWRITERS 
15 WILLIAM STREET, NEW YORK 


U. S. Managers 
Skandinavia Re-insurance Co. 
(Copenhagen) 

Agents Marine Department 


Providence Washington Insurance Co. 
Massachusetts Fire & Marine Ins, Co. 











Telephone Hanover 2054 


Insurance Exchange, CHICAGO 





Marine Insurance 


Local agents are invited to consult us on their marine insurance problems 


OSBORN & CO. 


Average Adjusters and Insurance Brokers 


Established 1898 


45 Wall St. NEW YORK 

















ness, which should not be lost sight 
of, is that many of the companies show 
their premium income after deduction 
of commission, so that the totals shown 
above are not strictly representative of 
the actual premium income received. 


Claims 


Coming now to claims, we note that 
during the past five years the results 
shown are as follows: 





DD siccvvadeascseae visosedeuvvanet £ 7,646,453 
WDAA, soccvcccvecccscccccescceesesos 7,641,390 
FOES cn cccvccvegecccccncpscesevecces 14,023,648 
TING. .occcccccccccvcvcvscscescecsecs 19,042,263 
WDE vacccdecccricecvsscccccvecsoses 27,020,779 


Curiously enough the amount in 1914 
shows a decrease on the previous year, 
but afterwards the upward tendency has 
been very marked. The gveatest in- 
crease is shown in 1917, when the 
amount was £8,000,000 more than in 
the previous year. In 1915, when the 
largest increase took place in the pre- 
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mium income, the claims only increased 
by £6,400,000, which goes to show that 
either the liability of the earlier years 
is only just running off or that the 
business is not so profitable nowadays. 

Coming now to the proportion of the 
premiums expended on claims, we find 
that the results of these same years 
are as follows: 


1913, Per cent. of claims to -mi 
a ‘ aims premiums 
1914.“ “ “ “ “ “ 


1915, “ “ “ “ “ “ 
a “ “ “ “ “ 
1917. “ “ “ “ “ “ 


To those who are used to 
cent. claims ratios of the fire and acci- 





Two facts, however, must be borne in 
mind. The first is that before the war 
mavine insurance was not an excess- 
ively profitable business. Competition 
Letween the companies and Lloyd’s was 
very keen, and consequently business 
was accepted at the: lowest possible 
rates, Since 1914, however, the com- 
panies have been in the happy position 
of being able to pick and choose tier 
business at higher rates. The second 
point we have already referred to in 
cur note on the premium income, viz., 
that by showing the premium less com- 
mission we naturally get a higher 
claim ratio than would otherwise be 
the case. 
Expenses 


Coming now to expenses, we find that 
in the last five years the amounts have 
been as follows: 


1913 CC Ceo ecccerceeeroseccesececoce £1,510,291 
1914 PS ePCeeeseceoeoceceeseesceceses 1,630,743 
MPR ietecnsanbateghecwidcwsaniaen 3,084,569 
MED tteeceunescexsbecssianedawes 2,649,198 
PP cniNncoacisderepasercucrbcamacs 3.351,645 


This table shows a very curious fact. 
In spite of the large increase in pre- 
mium income which took place in 1916 
the expenses were actually more than 
£400,000 less than in i915, whilst the 
amount expended in 1917 is only £270,- 
000 more than in that same year. What 
the explanation may be we cannot say, 
and it would be interesting to know 
the cause to which it is due. There is 
a substantial increase for 1917, but it is 
nothing like so great as in 1915. Again, 
whilst the premium income has _in- 
creased to nearly four times the 1913 
amount the expenses have only rather 
more than doubled, which seems to 
show that marine business is very 
cheaply worked. 

The ratios of expenses to premiums 
are as follows: 


Web 0 gcbbdédnconcvereavessoses 13.6 per cent. 
eee 13.3 per cent. 
SRR EL 12.1 per cent. 
Dub seso0esdoccedsxipessnccs 8.1 per cent. 
en RC uavaieguemnnigs eahbmmbien-s 7.7 per cent. 


These ratios are really very extra- 
ordinary, and are very small indeed 
when compared with the, costs of con- 
cucting general casualty bisiness. Of 
course we must; remembef what we 
stated above, viz., that in the majority 


(Continued on page 23) 
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CASUALTY AND SURETY NEWS 


Plate Glass Men 
Only Ones Hit 


EXPLOSION LOSSES NUMEROUS 


Conditions in the Amboys—“Shock 
Absorber” in New Policy—Govern- 
ment Carried Compensation Risk 


Out of all the wreck and ruin caused 
by the explosions at Morgan, N. J., last 
week, the only insurance companies to 
suffer any severe losses are those writ- 
ing plate glass. The streets of Perth 
Amboy and South Amboy are full of 
broken glass. The percentage of store 
fronts out is distressingly high. Much 
glass in upper windows is also out but 
little of it is insured. It is the store 
fronts that produce the losses. Even 
so the sizes are not generally large. 

As to the possibility of getting glass 
to replace with, the insurance offices 
do not appear to be anxious. It is ex- 
pected that a large amount of glass 
will be replaced before this week 
closes. A large force is now at work. 





New Clause May Help 


In the new policy which is being 
drafted for the plate glass companies, 
there is a clause which, if accepted in 
its present form, would relieve the com- 
panies of all liability for a loss by 
disasters such as that at Morgan, 
which caused losses also in Rahway, 
Plainfield, Elizabeth, New Brunswick, 
and even in New York and Brooklyn. 
This clause refers specifically to ex- 
plosions in plants handling war muni- 
tions. 

Another meeting of the plate glass 
men, to consider this proposed policy, 
was called for today, Friday. The 
underwriters are by no means agreed 
upon what form the proposed clause 
shall take. In the present policy noth- 
ing is said about explosion but when 
catastrophes like that at Morgan occur 
the companies simply pay and take 
subrogation if they can. They may 
find some way to take subrogation in 
the present instance. 

There is an element among the plate 
glass men which believes that the 
policy should cover such situations as 
now exists in Amboy but that the com- 
panies should get the proper rate for 
the increased risk. It might be left to 
be optional with the insured to say 
whether or not he wishes to be covered 
against ' explosion. Back of it all is 
the belief that whatever is to be done 
there should not be opened the way to 
widespread dissatisfaction with the in- 
surance business through the public 
finding out by experience that the plate 
glass policy does not cover where it 
is supposed to cover. It has been sug- 
gested that the insured become a co- 
insurer with the company on the ex- 
plosion hazard. 


No Compensation Loss 


By assuming the personal accident 
injury risk on the T. A. Gillespie Load- 
ing Company plant at Morgan, N. J., 
the government has relieved the com- 
pensation writing companies of all 
anxiety growing out of the disastrous 
explosions there last week. There was 
no compensation insurance in force. 
The Travelers did have some there 
when the plant was under construction. 

It was thought by many persons that 
The Associated Companies, a pool 
formed to care for hazardous risks, 
would be on this line. When the con- 
troversy was on between the New 
Jersey insurance department and the 
casualty companies as to how a num- 
ber of hazardous risks might be cov- 
ered, the question of including muni- 
tion plants among the risks to be cov- 





ered was considered. It was realized 
the term “munitions” is a broad one 
and for purposes of classification the 
various types were separated. The 
insurance department finally concluded 
that it is not its intention to compel 
the carriers to insure risks where ex- 
plosives are actually made or handled, 
such as in a loading plant of the Gil- 
lespie type. It was realized that any 
rate the carriers could in justice to 
themselves make would be so high as 
to appear ridiculous. The companies, 
either individually or acting through 
The Associated Companies, are not in 
any way interested in the Gillespie 
loss. 


GO TO ATLANTIC CITY 








Request of: Fidelity & Deposit To Its 
Agents—Will Hold Its Own 
Meeting, Too 





The Fidelity & Deposit has issued 
to agents of the company a request 
that as many as possible attend the 
Atlantic City convention. 

The company says: 

“The convention of the National 
Association of Surety and Casualty 
Agents will be held at Atlantic City on 
Monday and Tuesday, October 28 and 
29. We hope that this convention will 
be well attended by our ageznts, as the 
sessions are always instructive and in- 
teresting. Insurance men at all times 
have problems confronting them but this 
year they have especially important 
conditions to discuss. The convention 
oi the fire agents at Cleveland brought 
forth a great deal of interest and ben- 
efit. 

“We are particularly anxious that as 
many F. & D. agents as may find it 
possible, will attend this convention so 
that the Fidelity & Deposit Company 
at Maryland can have during the gen- 
eral sessions or on Wednesday, Octo- 
ber 30, a ‘get-together’ meeting of its 
own agents. No such meeting has been 
held for two years, due to war condi- 
tions and we know much good will ac- 
crue. Discussions are always construc- 
tive and beside the very positive ben- 
efit in a business way coming from such 
meetings, it is a splendid thing for 
company men and agents to mingle oc- 
casionally outside of the four walls of 
the home office. The company will be 
represented by several of its officers 
and department heads.” 


The legislative committee of the 
American Hospital Association in its 
report submitted to the convention in 
Atlantic City last week recommends 
that the association go on record in 
favor of hospital and medical benefits 
to those insured under sickness or 
health insurance laws to the extent of 
restoration in wholesome working and 
living conditions and that the “prin- 
ciple of hospital cost for hospital serv- 
ice rendered as applied to proposals 
for compulsory sickness or health in- 
surance” be favored. 

The committee requests that it be 
authorized to render such advice and 
assistance as it can to the various 
State health insurance commissions 
and that these commissions be urged 
to include in their recommendations 
for legislation the principles advocated 
in the report. 





W. J. HODGKINSON MAKES CHANGE 

William J. Hodgkinson, forme-ly 
special agent of the Fidelity & Deposit 
in New Jersey, is now with the W. F. 
Murphy Co., Inc., resident managers In 
New Jersey for the Chicago Bonding & 
Surety, and has been elected secretary 
of that corporation succeeding Samuel 
T. Wilkinson, who has resigned be- 
cause of ill health. 
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E. W. De Leon Suicide 
in Lawyer’s Office 


ONCE HEAD OF CASUALTY CO. 





After it Failed He Became a Broker— 
Gave No Reason for Last 
Action. 


E. W. De Leon, former president of 
the Casualty Company of America, and 
more recently an insurance broker, on 
Wednesday shot himself in the temple 
and died. At the time he was in the 
cffice of Nash Rockwood, a New York 
lawyer. ¢ 

The shot was heard by Miss Edna 
Larkin, a switchboard operator in the 
Rockwood offices, who had requested 
Mr. De Leon to await Mr. Rockwood’s 
return from luncheon. 

Two letters were found in the dead 
man’s pockets, one addressed to Mr. 
Rookwood, and the other to Mrs. E. W. 
De Leon, his wife, bearing the address, 
Washington Valley Road, Morristown, 
N. J. The contents of neither of the 
letters was made public and there was 
nothing to show whether De Leon wrote 


them while waiting in the lawyer's of- 
fice or before going there. 

So far as known De Leon was in ex- 
cellent health, but worry over the 
troubles of the Casualty Company of 
America had preyed upon the mind of 
Mr. De Leon some friends say. 








TRENCHES “NOT SO BAD” 

An insurance man who was dvzafted 
iuto guard duty at the Gillespie plant 
in New Jersey during the explosions 
there was telling his experiences. He 
says that while one wonders how the 
men in the trenches endure the strain 
of a bombardment going on all about 
them, his experience leads him to be- 
lieve that it is not nearly so bad as is 
generally supposed. He says that one 
becomes so absorbed in what one is 
doing that everything else is forgotten. 
One is neither mindful of the danger, 
nor awestricken by the spectacle. He 
saw guardsmen who had been repeat- 
edly knocked down by the force of ex- 
piosions, but who were not actually 
hurt. At night one would see a flash. 
Instinctively one relaxes the body in 
preparation for the concussion which 
follows. To brace oneself against it 
would only result in receiving a more 
severe shock. 





J.L.MAUTNER AGENCY 





Complete Automobile Coverage 
All Casualty Lines 





95 William St. 
NEW YORK 
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127 Wheaton PI. 
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Policy. 





General Building 


Residence theft insurance at one-third the former 
This is every broker’s opportunity. Call for 
particulars about our new Full Value Residence Theft 
Regular rate of brokerage commission paid. 


General Accident 


Fire and Life 
Assurance Corporation, Ltd. 


Something New 


PHILADELPHIA 
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F. & C.’s Liberty Loan Office 

This picture represents a corner of 
the Fidelity & Casualty office in New 
York, devoted to the Fourth Liberty 
Loan. On the left is Lieutenant G. W. 
Smith. He 
for the company at Ilartford, and is 


was formerly special agent 


now chief engineer on the U. BS. 5. 
Montclair. He is now on his way to 
Europe. Next to Lieutenant Smith is 
Vice-President A. J. Ferres, who super- 
vises the Liberty Loan work done by 





In The Thick of It 

One of the New York casualty spe- 
cial agents, who lives in New Jersey, 
spent Saturday and Sunday in the Gil- 
lespie Loading Company plant at Mor- 
gan. Naturally he was privileged to 
ce a number of things denied to the 
ordinary individual. ‘This special is a 
member of the Home Defense League 
of his town and when the shells began 
to pop Friday night he was ordered 
out. He was carrying cans of soup to 
the guards on duty about the burning 
plant. It was dark and he fell over 








the company. A large portion of its 
available force is devoted to the task 
of obtaining subscriptions. Next in the 
picture is A. D. Kelley, assistant su- 
perintendent of agencies. He is a cap- 
tain of the Fidelity & Casualty Lib- 
erty Loan Committee. J. J. McNamara 
completes the quartette. He is Mr. 
Kelley’s lieutenant in the loan work. 
On the desk are shells of various sizes 
and suspended from the lighting fix- 
ture is a German helmet. The Com- 
pany has subscribed $1,000,000 and its 
force has taken over $300,000 in sub- 
scriptions. 
+ aw ~ 


Mysteries of the Gillespie Fire 

An insurance man who visited the 
Gillespie plant near South Amboy says 
that the ground about the plant hag the 
appearance of having been subjected 
to intense heat for a long peviod. The 
6oil, which is a mixture of sand and 
clay, is pulverized. It looks something 
like the soil over which a forest fire of 
great intensity hag burned, All the life 
has been taken out of it. Another man 
teils of having seen a large mass of 
fused glass. Possibly this glass was 
in the form of insulators, of which 
there must have been a large number 
to make a mass like the one found 
after the fire. <A tall metal chimney 
still stands among the ruins of the 
piant. How it survived the repeated 
shocks of the explosions remains one 
o’ the mysteries of the conflagration. 





tin can. 


what appeared to be a large 
It turned out to be the brass casing of 


a six inch howitzer shell. A shell fell 
near him and he jumped several feet 

he thinks—falling on the ground. Ina 
his excitement he lost the can opener 
he was carrying; intending to open the 
soup cans for the guardsmen he wag to 
meet. Groping about to find the can 
opener he stumbled across the body of 
a dead guardsman, possibly hit by the 
shell, the casing of which had been 
found a few minutes before. Nearby 
was a bayonet, the wooden handle of 
which had been burned off and the 
blade fused into the scabbard. These 
things the home defense man laid aside 
in a place known only to him and he 
afterward got them to keep as souve- 
nirs. 

+ * + 
Bound Risks Freely 

While the explosions were still going 
on in New Jersey last week there was 
a scramble to obtain plate glass insur- 
ance in many nearby towns. There is 
criticism heard of the manner in which 
some agents handled this situation, it 
being claimed that considerable busi- 
ness was bound on Saturday while it 
was still unknown whether it would be 
possible to save the big magazines. 
Some Plainfield agents are said to have 
been particularly active in this respect. 
The heaviest charge that exploded at 
Morgan was about two tons. In the 
big magazines there was over two hun- 
dred tons of explosive. 
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BOSTON 
Paid-In Capital $1,500,000 





BUSINESS=BUILDERS 


A DEVELOPING 
i, Fidelity and Surety Bonds, Liability Workmen’s 


Burglary and Plate Glass INSURANCE 


APPRECIATE THE CO-OPERATION OF THE 


Massachusetts Bonding and Insurance Company 





Automobile, Accident, Health, 





T. J. FALVEY, President 
Write For Territory 




















T. F. BOWES & CO. 


SPECIALISTS SINCE 1915 
IN 


Check Raising and Check Alteration Indemnity 





Brokers will find a demand for this Protection. Inquiries 
invited regarding our Policies, Rates and Commissions. 








Managers:—Department of Banking Indemnity 
| NEW JERSEY FIDELITY & PLATE GLASS INSURANCE CO. 
50 Broad St., New York - - - - Phone Broad 1127 














The Fidelity and Casualty Company of New York 
92 LIBERTY STREET, NEW YORK, N. Y. 
Metropolitan Office—92 William St. 


SEMI-ANNUAL STATEMENT JUNE 30, 1918 
ID <scccich sub Rarcird Hod nana RIDER RRNE Co eadudveeesuareseabeaee cate $15,684,739.43 





Liabilities -++ 12,471,369.12 
0 re a eee enn ..« 1,000,000.00 
nN SA Ns oss ating ik orslaare nistonieadiba beniaws eeileaat 2,213,370.31 
ee EO I yo cen vcacwecverscancdewsseeiohnaumin 63,244,803.06 


This Company issues contracts as follows: Fidelity Bonds; Surety Bonds: Accident, 
Health, and Disability Insurance; Burglary, Larceny, and Theft Insurance; Plate Glass 
Insurance, Liability Insurance—Employers, Public, Teams (Personal Injury ‘and Property 
D.umage). Automobile (Personal Injury, Property D-mage and Collision), Physicians, 
Druggists, Owners and Landlords, Elevator, Workmen’s Compensation—Steam Boiler In- 
surance: Fly Wheel Insurance F 








CHICAGO BONDING AND INSURANCE COMPANY 


WRITES the following lines of INSURANCE 
FIDELITY AND SURETY, PLATE GLASS, BURGLARY, GENERAL 
LIABILITY, AUTOMOBILE LIABILITY, PROPERTY DAMAGE AND 
COLL ISION, ACCIDENT AND HEALTH, MONTHLY PAYMENT 
Charles R. Culyer & Co., Resident Manager, 428 Walnut St., Phila., Pa. 
Geo. S. Dippold, Res. Mgr., 1107 Peoples Bank Bldg., Pittsburgh, ra. 
W. F. Murphy & Co., Res. Megrs.; Union Trust Bldg., Jersey City, N. J. 
J. Ramsay Barry Co., General Agent, 10 South Street, Baltimore, Md. 
R. H. Lambert, Branch Manager, Equitable Bldg., Washington, ma < 


Capital $500,000.00—Surplus to Policyholders, $825,544.20 
F. 0. ROBERTS, Vice-Pres. and Gen. Mer. HOME OFFICE: CHICAGO, ILLINOIS 














C. A. CRAIG, President W, R. WILLS, Vice-Pres. C. R. CLEMENTS, Sec. & Treas. 


The National Life and Accident Insurance Company 
NASHVILLE, TENNESSEE 


Life, Health and Accident Insurance 
in ONE — 


Industrial, 

















THE TRAVELERS 
INSURANCE Ry INDEMNITY. 
COMPANY COMPANY 


HARTFORD, CONNECTICUT 


WRITE THE GREATEST VOLUME OF 
GUARANTEED LOW COST LIFE INSURANCE 
AND 
CASUALTY INSURANCE 


THE OPPORTUNITY TO SUPPLY THESE INSURANCE 
NEEDS GUARANTEES AGENTS THE BROADEST 
FIELD AND THE LARGEST INCOME. 
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CASUALTY AND SURETY POINTERS 





The Fidelity & Deposit 
Full recently paid a claim pre- 


Burglary sented by one of its resi- 
Insurance dence policyholders ‘n the 
amount of $5,000, its pol- 

icy limit, covering the loss of miscel- 


laneous articles of jewelry the aggre- 
gate value of which was $7,200. The 
assured sutfered the loss of difference 
simply because some one neglected to 
piovide him with sufficient insuraace 
and the fact that he is now carrying a 
$25,000 policy is evidence. 

“Everyone must realize that the value 
of all personal property is advancing 
rapidly and will probably cost 50 per 
cent. and in some instances 100 per 
cent. advance in price to replace same 
at this time. It is also evident that 
the present wave of prosperity has 
greatly increased the number of valua- 
ble articles in a great many households, 
which places our policyholders in the 
same position as our claimant above re- 
ferred to,” says the company in the 
“Fidelity Journal.” 

“The time is now opportune for our 
agents to take advantaze of this situa- 
tion by circularizing their respective 
burglary policyholders and urge them 
to increase the amount of insurance 
ccmmensurately with increased values.” 

so * - 


In discussing the 


Non-Cancellable Pacific Mutual’s new 


Income non-cancellable in- 

Policy come policy, Vice- 
President saker 
says: 


Practically every agency has request- 
ed literature, supplies, etc., for a drive 
with this new form of insurance. It is 
now but three weeks since this policy 
Wags announced and several letters have 
come in advising of the writing of 
“first” applications. The announcement 
has caused universal satisfaction 
everybody is sure the policy will take. 
Here are a few expressions from the 
field: “I think the policy is an excel- 
lent instrument—I have in mind a great 
many men whom I am sure I can in- 
terest in this new contract.” “We be- 
lieve it is going to be a taking propo- 
sition.” “I am very much delighted that 
we are privileged to sell policies of this 
kind,” ete. 

This form of insurance is unique in 
Miany ways. First of all many of your 
present policyholders, both life and ac- 
cident, are excellent prospects, and so 
are those who carry good policies in 
other good companies. I would say *o 
such men “sure the company is O. K., 
and the policy is fine—as far it goes; 
it gives you adequate protection against 
ordinary disabilities but how about per- 
manent or very prolonged disabilities? 
Your bank account might not feel the 
loss of three or four months of reduced 
income but if you should be disabled 
for ten months or ten years how about 
it? You must count not only on the 
lessened income but also on the in- 
creased outgo. Long periods of dis- 
ability nearly always mean greatly in- 
creased expenses by reason of hospi- 
tals, nurses, specialists, ete. And fur- 
thermore you cannot expect your com- 
pany to renew your present insurance 
when it expires if you are blind, para- 
lyzed, insane or suffering from heart 
disease, Bright’s disease, etc. They 
will pay your claim up to the limit of 
your policy and then you're through as 
far as income insurance is concerned. 
You want complete and everlasting in- 
surance and a small deposit in addition 
to what you now pay will provide it.” 
The ordinary forms of disability insur- 
ance are necessary to cover temporary, 
non-recurrent disabilities, but are sub- 
ject to cancellation when the policy- 
holder ceases to be insurable. The non- 
cellable policy is not subject to cancel- 
lation before age sixty is reached re- 
gardless of the policyholder’s physical 
ccndition. 


The elimination of the provision for 
indemnity for short periods of disability 
and of the so-called frills enables our 
company to place this form of insur- 
ance on the market at a premium rate 
which is most inviting, considering the 
possibilities of realization under the 
contract. Every geod iilfe and accident 
insurance man in the country—particu- 
larly those in the large cities—will be- 
come interested in this policy sooner 
or later. My advice to every general 
agent is to get in on the ground floor 
and close up contracts with some 
proven producers. 





W. G. COWLES LOSES SON 





Lieut. Donald B. Cowles Was In Marine 
Corps—Fatal Attack: of 
Pneumonia 





Lieut. Donald B. Cowles, youngest 
son of vice-president Walter G. Cowles, 
of the Travelers, who sailed for Eng- 
land, in the United States service, in 
September, is dead. The news came 
with peculiarly shocking force as the 
parents had, but a few hours before, 
received word of their son’s gafe ar- 
rival. He died of pneumonia in a United 
States hospital near Liverpool. Lieut. 
Cowles was twenty-three years old and 
a graduate of the New York Military 
Academy at Cornwall-on-Hudson. He 
received his commission as a second 
lieutenant in the United States Marine 
Corps soon after war was declared and 
had been on active duty since July 5, 
1917. He was promoted to a first lieu- 
tenancy July 1st, 1918. 

He was chosen, together with a few 
other lieutenants, to form the first avi- 
ation squadron of the Marine Corps. 
After preliminary training at Mineola 
and Philadelphia he was ordered to the 
marine aviation field at Miami, Florida, 
where he became an instructor in ad- 
vance flying and aerial acrobacy. 

A brother, Lieut. Francis W. Cowles, 
is in France with the aviation section 
of the United States Signal Corps; and 
a step-brother, Lieut. H. Wyckoff Mills, 
is in service overseas as adjutant of the 
101st Machine Gun Battalion. 





GOVERNMENT SERVICE BUREAU 

The Fidelity & Deposit maintains at 
Washington in conjunction with its 
branch office a bureau of information 
to supply its agents with early advices 
in regard to the calling for bids and 
letting of Government contracts. This 
bureau has always covered contracts 
allotted by the War Department, but 
through an absolute shortage of avail- 
able help has not been able to cover 
the entire field, including the various 
bureaus in the Navy Department. 

“We are still seeking at considerable 
prospective cost, the necessary help to 
cover the entire field and we are hope- 
ful that shortly the Washington office 
will be able to render most complete 
and efficient service to our agents and 
clients,” the aseasatiated says. 


” Growth of Marine 
(Continued from page 20) 
of cases they refer to working expenses 
only, but even so they are still very 
low when compared with other classes 
of insurance. Reference to the table 
for 1917 shows how low some of the 
companies’ figures are. One is actually 
under 1 per cent., whilst four others 
are between 1 and 2 per cent. 
The Combined Outgo 
The results of the total outgo for 
claims and expenses during the five 
years are shown to be as follows: 
er ere abo it 82 per cent. 
1914 76 per cent. 


Pt cd pakieenendonaidwen “67 per cent. 
Saat nena - 66 per cent. 
el xsediatenkaneneesuaved ” 70 per cent. 


Thus in each case a substantial mar- 
gin is shown, the best years being 1916, 





W. E. SMALL, President 


PETER EPES, Agency Mgr. 


GEORGIA CASUALTY COMPANY 


HOME OFFICE: MACON, 


“DIXIE AUTO POLICY” 
THE LAST WORD IN MOTOR INSURANCE 


Surplus and Reserves to Policyholders........$1,688,506.87 





E. P. AMERINE, Secretary 


GEORGIA 











HOME OFFICE, 


Russell R. Cornell, Vice-Pres. 





The METROPOLITAN CASUALTY 


INSURANCE CO. OF NEW YORK 


CHARTERED 1874 


Plate Glass, Burglary, Accident and Health Insurance 


EUGENE H. WINSLOW, President 
S. Wm. Burton, Sec. 


RELIABLE AND ENERGETIC AGENTS WANTED 


47 CEDAR STREET 


Alonze G. Breoks, Ase’t Ses. 











HEAD OFFICE 


CHICAGO 


F. W. LAWSON 
General Manager 


Liability, Accident, 
Burglary, Boiler and 


Credit Insurance 








THE SIGN OF GOOD CASUALTY INSURANCE | 





Establisned 1869 


London Guarantee & Accident Co., Ltd. 


OF LONDON, ENGLAND 


F. J. WALTERS 
Resident Manager 
55 JOHN STREE’ 

New York 


Elmer A. Lord & Co 
145 Milk St., Boston 


Resident Managers 
New Englan: 
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1915 and 1917. However, in view of the 
big expansion in business in these years 
it igs desirable that the margin should 
be big owing to the very much greater 
liabilities carried. 

The Funds 


At the end of 1917 the marine funds, 
exclusive of capital and general funds 
of the fire and accident offices transact- 
ing marine business, amounted to nearly 
£28,400,000. This is about 90 per cent. 
of the premium income, and taken in 
conjunction with the capital it should 
ke amply sufficient to cover all claims 
iikely to arise. At the end of 1916 the 
funds were about £32,200,000, being ap- 
proximately equal to the premium in- 
come. This reduction does not neces- 
sarily point to a weakening of the gen- 
eral position as the funds will naturally 
decline somewhat in proportion as the 
premium income makes such huge 
strides. The increase in the funds dur- 
Ing 1917 is just over £6,000,000, which 
is equal to about 54 per cent. of the in- 
crease in the premium income during 
the year. The margin between the pre- 
miums and claims and expenses, as we 
have seen, was 30 per cent., out of 
which provision had to be made for 
dividends and excess profits, so that 
the balance is evidently made up of in- 
terest earnings on the funds. 
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ORGANIZED 1886 
Now AMERICAN AccipeNT INSURANCE ©. 


THE ROOKERY 


CHICAGO 





AGENCY OPENINGS [N 
44 STATES 








American 
Surety 


Company 
of New York 


100 BROADWAY 


Fidelity and i 
Surety Bonds 


Burglary Insurance 





























The enemy has developed a world-distribution on 
brutalities that bear the Berlin shipping-tag. How long 
shall this obscene commerce in brutality continue? 


Your answer is required, now. Your money talks. 
You can crack Kultur on the head by volunteering more 
of your money than the Government asks for. You can 
overwhelm the mad wolf of Wilhelmstrasse with the 
crushing wrath of billions. 












Remember Belgium 


OU can floor an Uhlan with lead, but 
only gold can floor Berlin—the gold of a 
world aroused. 


You can hit the Hun the hardest by putting 
every possible dollar into this critical bond issue. 
Make it your business to see that every man and 
woman in your establishment understands the 
importance of buying bonds to the limit. 


How long do you want to receive news of U-boat 
sinkings, casualty lists, and maimed sons, marked F. O. B. 
Berlin? 

Gentlemen, your answer? 

Put your answer in writing—on a check. Now is the 
time to hurl Wilhelm II against the fence, and make him 
face a firing squad of 100,000,000 Americans—with dol- 
lars for bullets. 


Buy U. S. Gov’t Bonds Fourth Liberty Loan 


Contributed through Division of Advertising 











This space contributed for the Winning of the War by 
The Eastern Underwriter, 105 William St., New York City 


United States Govt. Comm. on Public Information 
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